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Entered at the Cincinnati Post Office as Second Class Matter 
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15 Cents a Copy 


The Leading Fire Insurance Company of America. yay 
E. O. WEEKS, Vice-President. A. C. ADAM ] 
WM. H. KING, Secretary. WM. B. CLARK, President. ve Meg “a ; Assistant Secretaries. 


Cash Capital, - - - $ 4,000,000 00 SY~ SS 


Cash Assets, - - - 12,089,089 98 =f G ir 


. Northwestern Branch,) WM. H. WYMAN, Gen’! Agt. 
. Omaha, Neb.) W.P.HARFORD, Ass’t Gen’! Agt. 


ees Pacific Branch, |) BOARDMAN & SPENCER, 
Total Liabilities, - - 8,655,370 62 : San Francisco, Cal. | General Agents. 
Net Surplus, - - - 4,433,719 36 ‘ i 

ay iniand Marine ) CHICAGO, ILL., 145 La Salle St. 


Losses Paid in 79 Years, - 81,125,621 50 og A ' Department. | New York, 52 Williams St. 


Western Branch: 


ine Baling, 13 vine Bt, KEELER & GALLAGHER, General Agents. 


PROTECTS ITS LOYAL LOCAL AGENTS. NO OVERHEAD WRITING, 


“AMERICAN THROUGH AND THROUGH.” 


Continental Fire Insurance Co., 


CONTINENTAL BUILDING, 46 CEDAR ST., NHW YORE City. 








WESTERN DEPARTMENT: RIALTO BUILDING, CHICAGO, ILL. 


1851. isos. 1s4o. isos. 


FIRE UNDERWRITERS AGENCY BRO i) W NY Cains 4 a F 





National Insurance Company, ibn = 


GENERAL INSURANCE---STATE OF OHIO ONLY. 
- ye G. W. POHLMAN, General Agent 
Zi ” pa 4: ie ee ARY. FOR OHIO. 


No. 21 E. THIRD STREET, CINCINNATI, O. 
GARDNER E. MEEKS, State Agent, 
¢. B. FUNSTON, Special Agent, 


Columbus, Ohio. Columbus, Ohio. 
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Ohiok Farmers Insurance Company 





18209. 1898. 
‘OLDEST IN THE WEST.” —— 


INCINNATH covesss. 
COMPANY...... 
Resident Agents in the Principal Cities of Ohio. 


R. T. BONSALL, Pres. L. L. TOWNLEY, Sec’y. P. W.CADMAN, Gen. Agt. 


CINCINNATI, OHIO. 


Columbia 
INSURANCE COMPANY 


OF DAYTON, O. 


CONFINES ITS BUSINESS TO OHIO. 


E. M. THRESHER, O. I. GUNCKEL, 


President Secretary 


TEUTONIA 


Fire Insurance Company, 


OF DAYTON, OHIO. 


ASSETS, ‘ ‘ . ° $517,726.46 
LIABILITIES (including Re-insurance Fund), 81,585.90 
NET SURPLUS, 336,136.56 


EDWARD PAPE, President. A. LEGLER, Vice-Pres’t. 


J. LINXWEILER. JR.. Sec’y. 


Carefully invested Assets on January Ist 1898 
Reserve for re-insurance, 


Net Cash Surplus, 








LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


of $1,046,010.52, reserved 


as follows for the protection of policy-holders : 
— or $859,356.80 
Reserve for Losses and alli other Liabi lities, 83,250.55 
Pe. ee ee “ae 103,125.46 
eRe Os 2 ete wo saad . + » » + 91,046,010:52 


JAS. C. JOHNSON, PRESIDENT. 
O. 8. WELLS, SECRETARY. 


ORCANIZED IN 1848. 


ooper 


Fire Insurance Company 


OF DAYTON, O. 


W. P. CALLAHAN, C. D. MEap, CHAS. W. SCHENK, 


President. Vice-President. Secretary. 


Cincinnati Underwriters 


COMPOSED OF 


EUREKA 
Fire and Marine Insurance Co. 


SECURITY 
Fire Insurance Company. 


ORGANIZED 1864. ORGANIZED 1881. 


CAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS $271,759 
SURPLUS $191,199. SURPLUS $186,910. 


COMBINED STATEMENT. 
Capital $250,000. Assets $561,941. Surplus $378,109. 


F. A. ROTHIER, President 
ADAM BENUS, Secretary. 


FRANKLIN 


COLUMBUS, OHIO. 


WRITING A GENERAL BUSINESS THROUGHOUT OHIO. 


Agents Wanted in First-Class 


Cincinnati, Ohio. 





INSURANCE 
COMPANY . 


Unoccupied Towns. 


P. HUNTINGTON, Pres. H. C. BANCROFT, 


Vice-President. 


H. O’KANE, Sec’y 
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Should a Life Assurance Agent prefer to represent the Equitable 
Life Assurance Society rather than any other company ? 


SSCA TSS Equitable policies are to the intending assurer what Government 


Bonds are to the investor. 


SSCA SE] the Equitable is the strongest life company in the world, having 


over $50,000,000 of Surplus, and 


Sa CALWSE Surplus not only means financial strength, but is also the fund 


from which dividends to policyholders are paid. 


SSICALW SE Dividends to policyholders must be earned before they are paid, and 


during the last ten years the Equitable’s Surplus Earnings have been 














larger than those of any other company. 
SCA. SE during the past five years the Equitable has paid each year more 


than $2,000,000 in dividends to policyholders. No other company 





can point to such a record. 


SSCA USE the policies of the Equitable are paid more promptly than those of 


any other company. 


BSSCATTTS S| the Equitable issues the latest and most approved forms of policies, 


containing the highest guarantees that are consistent with abso- 








lute safety; and 
Cherefore e Because an agent of the Equitable is enabled to offer a contract backed by 
the company which is the strongest in the world; which earns 
greater profits; and which pays its policies more promptly than 
any other company. 
A few FIRST-CLASS positions and territories are open to FIRST-CLASS MEN, with ability to 
represent the BEST company in the BEST way. 


Address GAGE E. TARBELL, Third Vice-President, 


The Equitable Life Assurance Society 


OF THE UNITED STATES. 


120 BROADWAY, NEW YORK. 


J. W. ALEXANDER, Vice-President. H. B. HYDE, President. 
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The Best 





Policies, teeidemt Iwo, e- ov Commissions, 


OF NEW YORK. 


ACTIVE AGENTS WANTED. 


KIMBALL C. ATWOOD, SEC’y, 


256 and 257 Broadway, - NEW YORK. 
ASSETS, over BGO0O0,000 
Surplus to Policyholders, 275,000 


"FP BE- 


MUTUAL LIFE. ananiie via 
INCORPORATED. 
Hon. CHAS. D. JACOR, President. GEO. W. MORRIS, V-President. 
WM. W. MORRIS, Secretary. DAV. MERIWETHER, Treas. 
Home Office, - - Louisville, Ky. 
Assets December 31st 1806 $2,703,032 12 
Surplus, 4 per cent 253,871 60 


Surplus, 4% per cent. 418,871 60 
Total Death Claims and Endowments EE ES 2,785,793 64 


$200,000 in Bonds deposited with the State Treasurer for the 
Benefit ofall Policy-holders. All claims paid promptly upon receipt 
and approval of proot of death. 


ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ky. 
Pike Building. > CINCINNATI, OHIO. 
c. F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 


The WILLIATIS TYPEWRITER. 
New No. 2, for 1898. 


Visible Writing. Extreme 
Direct Inking. Durability. 





Best Work. Ball-Bearing 
Key-Board Lock. Carriage. 
Easy Touch. Phenomenal Speed. 


Permanent Alignment. 
Superior Manifolding. 


OLD MACHINES TAKEN IN 
PART PAYMENT. 
Fullcatalogue onapplication. Agents 

wanted in unoccupied territory. 
We havea few second-hand machines 
of other makes for sale; also sup- 
plies 


EDWIN A. HARDIN & CO. 
SOLE DEA! ERS, 
409 Walnut St., Cincinnati, Ohio. 


MEN ION THis PareR. 


PSS SSSR RS ERE REE SSES 
The Waverley. ae spelen 


The Ivanhoe Special. 


The leading bicycles of the year, because each one is 
the best of its class—presenting greater value than can be 
obtained in any other line of bicycles in the world. 


POPULAR PRICES. 


Catalogue mailed to any address upon application. 


INDIANA BICYCLE CO., Indianapolis, Ind. 
SET TTT TTT ss 





| —_——— 1867. 


Members’ Safety Fund 
81,000,000. 


HARTFORD LIFE. INSURANCE COMPANY, 


HARTFORD, CONN. 





Sells all Desirable Forms of Up-to-date Contracts. 


Ten-Year Renewable Term Policies. 
Ten-Year Nou-Renewable Term Policies. 
Twenty-Year Option Policies. 
Twenty-Pay ment Life Policies. 
Seven-Year Distribution Policies, ete. 


E. B. SAYERS, Central ene Chamber of Commerce Building, 
Cincinnati, Ohio, will pay the largest brokerage for surplus lines; also 
makes renewal contracts with reliable men. WRITE HIM. 








THE 


Western and Southern 


LIFE INSURANCE COMPANY 


OF CINCINNATI, OHIO. 


PAID-UP CAPITAL, . 


$100.000.00. 


FRANK CALDWELL, President. 
W. J. WILLIAMS, Secretary. 


=~ GOOD LIVE AGENTS WANTED. 


Mutual Reserve Fund 
~—_Life Association. 


FREDERICK A. BURNHAM, President. 


Mutual Reserve Building, NEW YORK CITY. 





o——. 


New business received in 1897, over $71,000,000. 
| Cash income during 1897, over $6,000,000. 
Death Claims paid since organization, over $33,000,000. 


WANTED 


Confidential Executive Representative. Must he a 
man of experience in higher life insurance work and 
of unquestioned integrity. 





ADDRESS, 


ANDREW M. SWEENEY, 


State Life Insurance Company, Indianapolis, Ind. 
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COMMERCIAL MUTUAL, WILI, SUE. 


We are informed the Commercial Mutual In- 
surance Company of Sandusky is going to sue 
the OHIO UNDERWRITER for libel, because we 
put an interrogation point after its $20,009 al- 
leged assets. 
rather small cause for a lawsuit, but maybe the 
Commercial knows of some lawyer who is a 
‘‘good fellow out of a job,’’ and proposes to spend 
some of the $20,000(?) for his benefit. 

THE 


PASSION FOR SALVAGE. 


The adjusters’ passion for salvage is some- 
times shown in queer ways, and a very little 
thing seems to satisfy this craving. For in- 
stance, the loss on the Paddock, Hodge & Com- 
pany grain in the Union Elevator at Toledo, O., 
was adjusted at $234,541.67,—‘‘/ess for esli- 
mated damage by explosion as per compromise 
$100." The sum is so insignificant that it 
seems almost strange it should have appeared at 
all, for had the explosion caused any damage to 
the large quantity of grain in that elevator, it 
would have been a good many times one hun- 
dred dollars, at least enough to have cut some 
figure in the settlement, and yet that paltry 
sum satisfied the desire of the adjuster for 
“‘salvage.’’ 

It is such things as this in the settlement of 
losses that bring the action of insurance compa- 
nies into disrepute and lead the public to be- 
lieve that they will take an advantage wherever 
possible. And it is at least a part of the cause 
that leads up to inimical legislation and the 
prevalent feeling of antagonism towards com- 
panies. Adjusters in general are credited with 
displaying a great deal of ‘‘shrewdness’’. A 
little more tact and diplomacy would produce 
better results in many cases. ; 


LEGISLATORS ON WRONG TACK. 

It is a most unfortunate thing for the insur- 
ance business and for the people of the United 
States that the legislators of the various states 
are gradually encircling the business with such 
restrictions that it will probably soon be impos- 
sible for the companies to have any mutual un- 
derstanding as to rates. In several states it is 
already a violation of the law for companies to 
agree to observe uniform practices. These laws 
are aimed, by the ignorant legislators, at a sup- 
posed insurance monopoly. Their object is to 
destroy it. The result is to strengthen that very 
thing. Gradually we see the big companies grow 
stronger and the small company grow weaker. 
Some of the big companies are trying to precip- 
itate a rate war and are believed to be, at least 
passively, assisting that end. They wish fora 
general demoralization and time of trial that 
the general ‘‘situation’’ may take on lesser pro- 
portions and thus be better within their control. 
They wish to weed out the weaker and smalier 


A mere matter of punctuation is | 
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comes they will be the only ones left to profit 
by it. The legislators’ efforts are exerted in the 
wrong direction. Instead of destroying rate- 
making and labor-saving devices they should 
foster them, but perhaps see to it that they do 
not overstep their proper bounds. Rather than 
prevent their operation they should really work 
towards making them a part of the state’s ma- 
chinery, to the extent of appointing an experi- 
enced commissioner to oversee the companies 
and their operations. The companies would then 
have the right of refusing business if the fixed 
price was not high enough in their estimation. 
We repeat that the legislators are working along 
lines that will force all but the very strongest 
companies out of the bu iness. Instead of five 
hundred or a thousand companies in the country 
we shall have twenty-five. Itis hard enough to 
get anything like unanimity of action on the 
part of two or three hundred companies now, 
without the law stepping in and saying they 
shall not have an understanding. Small com- 
panies are going out of business every week and 
insurance capital generally, both active and 
prospective, is discouraged from this very cause 
of unfriendly legislation. There can be but one 
effect of this state of affairs. In ten years, if 
continued, the fire insurance business will be so 
contracted that there will not be one-fourth the 
number of companies and consequently not one- 
fourth as many people engaged. To keep the 
insurance business in a proper condition, and 
evenly balanced, the legislators should do what 
they can to foster small companies, which would 
make the tendency more towards a large num- 
ber of middle-sized companies, which is more 
desirable than a few large concerns flanked by 
a horde of unstable weaklings. 


MONNETT’S GRAND VICTORY. 


The that the ‘insurance 
trust’’ in Ohio has surrendered to Attorney Gen- 
eral Monnett and has promised to disorganize, 
will doubtless be hailed with delight by the 
people of the state. That the postmaster at Co- 
lumbus has had to assign three clerks to handle 
the congratulatory letters addressed to the attor- 
ney general is probably an exaggeration. In- 
surance men are unable to account for this 
latest grand-stand play on the part of Mr. 
Monnett, except on the ground that he has 
just learned tbat about eight months ago the 
Western Union ceased to exercise active au- 
thority over the Ohio field and has since treated 
it only in an advisory capacity. Seen through 
his glasses this may have appeared as an ‘‘un- 
conditional surrender,’’ the result of his having 
nobly fought ‘‘it out on these lines, etc.’ In 
spite of his glorious victory, Monnett is not to 
be rated with Grant. He belongs in the class 
with Don Quixote, who tackled windmills. 


announcement 


THE THEORY OF LOW RATES. 


The best evidence that rates in Ohio are not 
excessive, and that the established methods of 
conducting the fire insurance business are the 
best, is shown by the results of the ‘‘new-idea’’ 
companies so much exploited by their Ohio 
representative, C. B. Squire of Cleveland. Mr. 
Squire maintains that both rates and expenses 
of the regular companies are too high, and that 
the profits are too large. This, notwithstand- 
ing the records show the companies would be 
barely able to hold their heads from under 
water if it were not for their accumulated re- 
sources. Mr. Squire, on behalf of his compa- 
nies, has backed up his contentions by doing 
business on methods in line with them. He has 
dispensed with local agents and by writing busi- 
ness direct from Cleveland, has saved the 
middle-man’s commission. His companies have 


companies so that when the time of rejuvenation ' kept their expenses down, and all this saving 


has been given to the assured in reduced rates. 
His companies, through him in Ohio, and 
through similarly constructed and disposed 
agents in other states, have backed up their 
theories by practice, and have written the busi- 
ness, as they claim, at only a fair margin of 
profit. They have saved their patrons on an 
average 2() per cent. on their insurance, 

It is reasonable to suppose they would be 
willing to continue to do this indefinitely, if it 
were not for the losses and expenses. And even 

without this, if their managers did not have to 

reckon with stockholders. It is a peculiar fact 
that stockholders generally insist on getting re- 
turns on their money, and they particularly do 
not want their capital impaired or even entirely 
wiped out. Thus when the managers of their 
| companies try to sell goods at a loss, they some- 
how object. This is the only objection to the 
otherwise commendable and perfect plans of 
the officers, Mr. Squire and other agents, for 
conducting the business of the companies 
which Mr. Squire has the honor to represent in 
Ohio. Mr. Squire has, according to his own 
figures, saved the people of Cleveland $500,000 
in the cost of their fire insurance. We presume 
he has done equally as well in other sections of 
the state where he has had the opportunity, and 
that his companies have probably done the 
public in other states as much good relatively, 
with the saine opportunities While Mr. Squire 
says he has saved the people of Cleveland 
$500,000, he really means he has caused that 
amount to be saved to them. As for himself he 
has made the saving on the $2!),000 premiums 
which he personally writes in Cleveland, which 
is, say $5,000. The rest of the $500,000 has 
been saved, through Mr. Squire of course, by 
the regular companies. 

Mr. Squire and the officers of his companies 
would propably continue their good work will- 
ingly if it were not for the aforesaid stock- 
holders. Those of the Merchants and Manu- 
facturers of Baltimore, New Jersey State Fire, 
and Schuykill of Philadelphia, have all within 
the past week decided to quit holding the bag 
and to get out of the insurance business. These 
three companies are represented in Ohio by 
Squire, Hahn & App, who are wisely trying to 
sell their agency while they have something to 
sell. The Millers & Manufacturers, Chicago, 
and Insurance Company of the State of Illinois 
have recently withdrawn from the agency. The 
Manhattan started to do it, and it is said pro- 
posed to give Ohio to Goodwin, Hall & Hen- 
shaw, of Chicago, but with $17,000 ‘“‘coming”’ 
according to a recent statement, it could not 
very well let go. Squire still has George A. 
Stanton & Company's combination of compa- 
nies, and it is hoped they will stay in business 
long enough to demonstrate in practice the cor- 
rectness of both gentlemen's theories. They 
are Squire’s last hope. We hope Mr. Stanton’s 
stockholders will have courage, and faith. The 
people of Ohio are looking for suckers, and the 
supply is getting short. 


FosTER.— Robert J. Foster, who recently re- 
signed the special agency of the Connecticut for 
Ohio, will take a rest until the first of January, 
when he will again put on the harness. Mr. 
Foster has now almost recovered from the ef- 
fects of his bad fall at Massillon, and will start 
for Chicago in a few days with his mother, 
visiting his brother, Ed. E., and other Chicago 
relatives and friends. Manager McDonald was 
very anxious to have Mr. Foster continue in 
Ohio but was unsuccessful, as Mr. Foster felt 
that he should take a rest of longer duration 
than an ordinary vacation. Special agents are 
on the gui vive to know what Mr. Foster’s new 
connection will be, but he maintains that he 

| has not yet made any. 
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SEEN FROM CHICAGO. 
REGARDING THE UNION. 
The Union situation has improved within the 
last week. The members are not so restless and 
there is less disruption talk. All are awaiting 
the results of the meetings of the governing and 
large cities committees. When W. S. Warren 
took hold of the governing committee, he 
plainly and emphatically told the members that 
if he were to continue as chairman, the old 
time white washing process must stop. Mem- 
bers are now hoping that the well known vio- 
lators will be disciplined and that the Union 
will be able to control those in its own ranks. 
It is announced at the governing committee 
rooms that one western manager, who has be- 
come notorious for his diplomacy in violating 
rules, is co-operating better than he has for a 
long time. Considerable effort is being put 
forth to get a New York member in line, but 
there are as yet no results in that direction. 
The governing committee has been considering 
the non-intercourse rule in its application to 
several agencies. As a result, both the Royal 
and Commercial Union have reti ed from Good- 
win, Hall & Henshaw’s agency. As November 
1 draws near, Union members are wondering 
what the companies in the McRain agency at 
Grand Rapids will do. When Mr. McBain was 
in Chicago on his way home from the Pacific 
coast, he told some of his friends that there 
would be no trouble in his agency. There has 
been much speculation as to the meaning of 
this ambiguous statement. The pressure brought 
to bear on Mr. Lermit, of the Northern, to get 
him to withdraw his resignation is powerful. A 
number of members think he will return to the 
ranks. Mr. Lermit scouts the idea that the 
action of Goodwin, Hall & Henshaw had the 
least influence on him. Messrs. Lermit and 
Goodwin are warm personal friends, and the 
report emanated from Chicago that Mr. Lermit 
had, by necessity, to follow Mr. Goodwin. Mr. 
Lermit states that his sole reason for withdraw- 
ing was the fact that Union rules were not en- 


| 








forced. His service on the governing committee | 
showed him the inside workings of the organi- | 


zation. He saw how violation after violation 
was merely winked at. Certain members defied 
the governing committee to discipline them. 
Some refused to co-operate, and the committee 
made no attempt to bring them into line other 
than write beseeching letters. This was what 
opened Mr. Lermit’s eyes. He saw that the 
Union was suffering from internal disorders 
rather than from any surface wounds inflicted 
by its enemies. He states that by nature and 
training he is a-Union man, and will be only 
too glad to seek readmission if he sees the or- 
ganization is enforcing its rules. 
++ ++ 
THE LARGE CITIES COMMITTEE. 

What the large cities committee will accom- 
plish at St. Louis, if anything, is largely a mat- 
ter of speculation. If the committee does take 
some action, it will be because it feels that it is 
forced to do so. The committee in the first 
place will have to get in some missionary work 
among the leading local agents at St Louis. 
They have in the past refused to pass any 
brokerage limit rule, and this is one of the con- 
ditions imposed on the committee. When the 
increased power was granted the committee at 
Niagara, Law Bros., who were chairmen of the 
committee, and who fully expected to be reap- 


pointed, had certain ideas that they hoped to | 


place before the committee and secure their 
passage. When the Laws were deposed by 


President Cram, the opinion was bruited abroad 


in some quarters that President Cram knew 


what the Laws were trying to accomplish in the 
large cities, and hence determined to non-plus 
the gentlemn. It is stated that the Law 
Bros. told President Cram he was put at the 
head of the Union for a purpose and that he 
was carrying out the plans of a certain element 
of the Union. They told Mr. Cram that so long 
as he was president of the organization, they 
would decline to serve on any committee. In 
the appointment of his committees, doubtless, 
President Cram has made mistakes. For ex- 
ample, take the fire protection engineering 
committee. He has retired the very men on the 
old committee who were especially adapted for 
that work. President Harbeck put on that 
committee members who were experts in that 


line, men who had made a study of fire protec- | 


tion engineering. Such a man, for instance, 
was Truman W. Eustis. In the new committee 
there is only one of the old members left who 
was particularly adapted to the work, viz.: 
Henry Clay Eddy. Whether the Law Bros. 
acted wisely or not, in declining to serve on 
any committee, the fact remains that President 


Cram was not diplomatic in his treatment of | 


the Royal managers. 
++ ++ 
CHICAGO UNDERWRITERS’ ASSOCIATION. 
The committee of nine appointed from the 
Chicago Underwriters’ Association to investi- 


gate the local situation, consider complaints, 


and see what measures might be adopted to 
eradicate the evils that are working in Chicago, 
have been holding daily meetings. The com- 
mittee began with complaints charged to offices 
represented on the committee. This was well, 
for some men on the committee are not free 
from guilt by many a league. The committee 


should clean its own skirts. After it has probed | 
its own offices and had sessions devoted to heart | 


searching, it will then be in a position to con- 
sider charges against i's neighbors. The main 
difficulties in the Chicago Underwriters’ Asso- 


ciation grow out of the payment of compensa- | 
tion to brokers and suburban agents, and also | 


the payment of commissions to unauthorized 
persons. A number of prominent members in 
the board hold that the members can never 


regulate the compensation question satisfac- | 


torily, and that the association would be much 
more potent if it were a rating and inspection 
organization only. It is understood that Man- 
ager H. H. Glidden, of the board, after his ex- 
perience in handling its affairs, is convinced 
that this is the proper function of the board. 
The friction arising from time to time from 
purely questions of compensation convinces 
several members that such should be left en- 
tirely to the companies to determine. 


++ + 


GASOLINE GAS FOR LIGHTING. 


It looks now as if D. G. Imboden, who has | 


charge of the insurance end of the Economy | 


Gas Lamp Co. of Kansas City, will win the day. 


The Union has refused to legislate on the gaso- 


line lamp question. Mr. Imboden tried in 
every way to get some rule allowing Union 
companies to grant permits for the use of his 
lamp He had hundreds of permits, intended 
to be attached to policies, printed and distrib- 
uted among Union members. He failed to get 
any action. 
an office, and had his lamp on exhibition. He 
played a strong hand with the non-union com- 


Then he came to Chicago, opened | 


panies by getting their representatives to in- | 


spect the lamp. He secured opinions from ex- 
perts as to its safety. Some of the non union 
companies agreed to give permits. That was 
all Mr. Imboden desired. An order for 12,000 
lamps has been placed with a Chicago firm, and 
they will be placed on the market. The Union 
will doubtless be forced now to recognize these 
lamps. 


| 
| 


T. L. MAITLAND 4&4 CO. 

T. L. Maitland & Co. have resigned the gen- 
eral agency of the Insurance Company of the 
State of Illinois. There were several differences 
arising between Secretary Penfield and his gen- 
eral agents, so the resignation was expected. It 
is understood that Maitland & Co. objected to 
so many cancellations from the home office, and 
also thought Secretary Penfield was too narrow 
in his views of underwriting. The presence of 
Geo. A. Stanton, of New York, in Chicago gave 
rise to reports that Maitland & Co. were about 
to make a general agency deal with him. The 
firm has a local agency of the Colonial. O'Brien 
& Meeker, the successors of Chas. D Cox, have 
the company for the outside field. Maitland & 
Co. desired to get a general agency of the com- 
pany, but the terms could not be satisfactorily 
settled. 


, 
++ ++ 


THE INDEMNITY IN CHICAGO. 

The difficulty that Special Agent Anthony is 
having in planting the Indemnity of New York 
in Chicago goes to show what changes have 
transpired within two years. Not many months 
ago there would have been a dozen agents after 
the company. Now it is turned down by the 
smallest agencies on the street. Small com- 
panies go begging in this city. Companies now 
seek agents rather than wice versa as it once 
was. It is all the agents can do,and more than 
most can do, to satisfy the companies that they 
now represent. 

++ ++ 
THE DEVIN MATTER. 

The death of late Manager D. T. Devin of 
the Delaware and Reliance by alleged acci- 
dental shooting while on a hunting trip in Min- 
nesota, closes one of the sad pages of personal 
underwriting history. Whatever Mr. Devin 
may have been as a manager, he certainly was 
a model special agent when in the field for the 
Glens Falls. It is said that when E. S. Walker 
was traveling in the Northwest, Manager Whit- 
lock wrote to him, asking him to suggest a 
good special agent for the Glens Falls. Mr. 
Devin was the man recommended. A few 
months after, Mr. Whitlock wrote him again. 
“Pick me out another man,’’ he said, “and 
if you can, get another Devin.’”” When the 
Delaware and Reliance decided to start a west- 
ern department they asked J. L. Whitlock’s 
advice as to the proper man for manager. He 
unqualifiedly endorsed Mr. Devin, and Mr. 
Devin was appointed. Like many other good 
men, Mr. Devin was tempted and he fell, as 
other good ‘men have fallen. Within a few 
months after his appointment, as the investiga- 
tion revealed, the irregularities which finally 
caused his downfall, began. They continued 
with more or less regularity until a few months 
ago. As manager, Mr. Devin was in the habit 
of bringing in business when he could, for the 
local Chicago department. It began to be no- 
ticed that there was a large loss under these 
personal policies of his. Mr. Devin would ad- 
just the losses on this personal business himself, 
and furthermore would have the cashier pay 
him the amount in cash instead of by check, 
as other losses were paid. These losses were 
purely fictitious. When the irregularities were 
discovered the home office was notified and an 
investigating committee of six was sent on to 
Chicago. The committee checked over every 
transaction of the department since it was 
started. 


+ + 

When everything was determined, the presi- 
dents of the two companies advised Manager 
Whitlock of the Glens Falls, on whose recom- 
mendation Mr Devin had been appointed. Mr. 


Whitlock at once announced his intention to 
make good, if necesary, out of his own pocket, 

















every dollar of Mr. Devin’s shortage. H. H. | 
Whitlock, a son of J. L., was then special agent | 


of the Delaware and Reliance in the Northwest. 
Presidents Chubb and Paulding called him to 
the home office and app inted him to the posi- 
tion of assistant manager. When Mr. Devin 
was released he took charge of the department. 
President Chubb made the statement the other 
day that Mr. Devin did not owe his company a 
dollar. It is understood that his estate covers 
a large part of the amount, if not all of it. Mr. 
J. L. Whitlock is made his executor in his will. 
te ++ 

Comparatively little speculation is being in- 
dulged in as to who will be the new manager of 
the department. It is very likely that Mr. H. 
H. Whitlock will continue in his position as 
assistant manager. Stephen E. Cate, general 
adjuster and field man from Chicago, is the 
only one so far as known, who has been men- 
tioned in connection with the managership. 
Mr. Cate is an all-around good man, intelligent, 


well-liked by everybody, and thoroughly con- | 


versant with the policy of the two companies. 
He is said to be thought very highly of by both 
President Chubb and President Paulding. He 
would have the valuable friendship and good 
will of the special age its in the field. If he is 
not appointed it is probable that an outside man 
will be brought in. Manager Whitlock, with- 
out reference to his recent action in the Devin 
matter, stands very close to the two companies 
and it is said his advice will at least be well 
considered in making the selection. John S. 
Barrow, special agent under Mr. Devin, and 
recently transferred to New York city, has been 


released from all connection with the two com- 


panies, 


++ ++ 
WEED & KENNEDY'S DEAL. 
C. F. Sayles, of Indianapolis, who has recently 


acquired considerable prominence from an al- | 


leged deal between him and Weed & Kennedy, 
by which it was understood he was to resign 
the companies he has represented for years and 
take the combination o! foreigners represented 
by the New York managers, has published a 
card in a local paper, in which he denies that 
he is about to give up his present companies. 
Mr. Sayles is known to have asked to be re- 
leased from his agreement not to accept more 
than 15 per cent. commission, and that in itself 
gives color to the reported deal. Weed & Ken- 


nedy denied the deal in New York, since they | 


saw what an uproar the report was creating. 
Mr. Sayles has had a good opportunity to deny 


it, but, so far as is known, he has not seen fit to 7 
The deal has been declared off. There | 


do so. 
is little doubt that Weed & Kennedy made a 


proposition to Mr. Sayles and that he con- 
sidered it. 


CHICAGO NEWS. 





Northern’s Michigan License.—Phenix Se- 
eures Injunction Against MeNall. 

CHICAGO, Oct. 26.—( Special.) —Commissioner 
Campbell of Michigan revoked the Northern’s 
license for violating the resident agent law. 
Man ger Lermit says that Campbell examined 
the department's books some time ago. The 
company has eight policies written here signed 
by the Michigan state agent. Manager Lermit 
promised to cancel them if they were in viola- 
tion of the law. 

Manager Warren of the L. & L. & G. is pre- 
paring an injunction suit against Commissioner 
Campbell. 

President Teall, of the Chicago board at a 
meeting to-day told the members that if the 
present rottenness continued the board would 
not lasta month. He said reform must come 
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soon. Several charges are to be preferred 
against leading agencies in a few days. 

The Phenix of Brooklyn secured an injunc- 
tion against McNall of Kansas restraining him 
from interfering with its business. The license 
of its state agent was revoked some weeks ago 
for using the Clarkson rates. 
set for November 28. 

The governing committee of the Union has 
decided to bulletin all members out of line, and 
the risks concerned, There has been no agree- 
ment reached at St. Louis yet. The probable 
compromise will be 20 and 25 per cent com- 
missions with 15 per cent brokerage, two agen- 
cies and a deep reduction in preferred business 
rates. 


The hearing is 


SANDERSON RETURNS TO OHIO. 

The news that Mr. A. G. Sanderson, at present 
special agent for the Continental in western New 
York at Buffalo, will return to Ohio November 
Ist to become state agent for Ohio and West 
Virginia of the Aetna of Hartford, in Keeler & 
Gallagher's western department, is being warmly 
welcomed by that gentleman's old time Ohio 
friends. Mr. Sanderson, when he was special 


agent in this field for the Lancashire, was one | 


of the prominent field men of the state ; in fact 
his ability was such that Vice President Evans 
of the Continental made him strong inducements 
last spring to go to New York state for his com- 
pany. It is said, however, that Mr. Sanderson’s 
increased emoluments were not sufficient to over- 
come his strong liking for his old field, and that 





Mrs. Sanderson also regretted leaving her large 
circle of friends in Columbus. 
will re-establish headquarters at Columbus. 
has had a valuable experience in field work 
and it is a foregone conclusion that the Aetna 


Mr. Sanderson 
He 


has made a good selection. He has served in 
the field in both east «nd west. He began in 
Jordan, Lovett & Company’s office at Boston in 
1884, and after a few years was sent to New York 
in charge of a branch office. About 1889 he 
changed to the Prudential of Boston as inspector 
and alterwards was called in to the home office. 
When the Prudential went out he became a spe- 
cial inspector for the general American depart- 


ments of the Lancashire, handling Armstrong’s | 


jumbo lines which the Lancashire reinsured. 


Then he went west for the Lancashire, and in | 


1895 came to Ohio, 


~I 


IN WEST VIRGINIA 


REAL ESTATE INSURANCE AGENTS. 

Wheeling is becoming overstocked with local 
agents, Agencies are being placed with real 
estate men, who figure on their insurance trans- 
actions to help pay rent or to work in when the 
dull season in realty comes around. Rolf & 
Zane are the latest real estate men to enter the 
insurance field. They started in with the Equi- 
table of South Carolina, which company has 
now withdrawn from the state, and the State of 
New York has taken its place in their office. 

+ +4 
WHEELING’'S NEW RATES. 

The new rate book for Wheeling and vicinity 
is now in the hands of the printer and will prob- 
ably be ready for distribution by the first of the 
year. The rates have been passed upon by the lo- 
cal board and will no doubt be satisfactory to the 
companies as there will be no material changes 
in them. 


“WHAT T’ ELL?” 

Reports and complaints are constantly com- 
ing into the office of the local companies of ex- 
cessive commissions paid to agents by Union 
companies. A representative of the OHIO UN- 
DERWRITER was shown a letter written bya firm 
of agents in a town in the interior of the state 
to one of the local companies stating they had 
been offered 20 to 25 per cent for their business, 
and while they preferred to give it tothe Wheel- 
ing companies, as they felt the forcing of the 
commission agreement was only a ruse to take 
the cream of the business on the books of the 
state companies, the difference in commission 
meant too much of a personal loss to them; and 
unless the local company could do something 
for them there would be a falling off in their 
premiums. This is only one of many such 
letters, as violations by more than one Union 
company are common street talk One Union 
special agent in arranging commissions with his 
Wheeling agent on an “excess’’ b sis, when 
asked as to his Union obligations, is reported to 
have made use of that terse, if somewhat pro- 
fane observation, ‘‘to h—1l with the Union,’’ as 
indicating his regard for the tenets of that ven- 
erable institution. 


S. Percy Norton, representing the Massachu- 
setts Mutual Life has entered the fire insurance 
business and taken the agency for the American 
of New York at Wheeling. 

J. A. White, of Mt. Pleasant, general agent of 
the Union Central Life for a number of counties 
in Ohio has removed his headquarters to Wheel- 
ing, W. Va., and had part of the Mountain 
State added to his territory. 


White and Updegraph, of Mt. Pleasant, have 
sold their fire agency to H. G. Chaffey, Mr. 
White removing to Wheeling, W. Va., to en- 
gage in the fire insurance business, Mr. Upde- 
graph retiring. Mr. Chaffey will represent the 
Hartford and Glens Falls. 


A very sad accident occurred Monday, 
October 24, by which Major J. V. L. Rodgers, a 
prominent insurance man of Wheeling, W. Va., 
lost his only son and child, Lee M., by an 
accidental discharge of a gun. The accident 
occurred while the young man was duck hunt- 
ing. 

W. R. White, formerly of Mt. Pleasant, Ohio, 
has disposed of his agency there and opened 
an office in Wheeling with the agency of 
the Glens Falls, which company has just 
entered the state for Mr. White’s benefit. Mr. 
White is an aggressive young man and will no 
doubt succeed. 





= 
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__IN OHIO FIRE CIRCLES. — 


THE COMMERCIAL REINSURANCE. 
The Commercial Insurance Company Saturday 


reinsured in the Merchants & Manufacturers | 


Insurance Company of Cincinnati, and the Com- 
meicial’s Cincinnati business will be continued 
by the M. & M. The stockholders of the Com- 
mercial are also largely those of the M. & M., 
only there is no disgruntled faction in the M. & 
M. as there was in the Commercial. The M. & 
M. does but a local Cincinnati business and a 
little reinsurance, and this policy will be con- 
tinued. The outside business will be carried to 
expiration, and it is said arrangements will be 
made with some company to take the place of 
the Commercial in the agency field, and thus 
protect the agents. The German Fire of Indiana, 
which was a strong bidder for the business, and 
which would, it is said, very likely have secured 
it if it had not been practically fore-arranged 
that it should go to an Ohio company, will pos- 
sibly take the Commercial’s place in the outside 
agencies. The German entered Ohio last year 
and has shown itself to be a first class company 
for agents. While its lines are not large it isa 
liberal writer, which cannot be said of all small 
companies. If the deal is made it will be an 
advantageous arrangement for Commercial 
agents. The Commercial makes the third com- 
pany whose business has been purchased by the 
M. & M., and asa result it has a large volume 
of most desirable business on its books. 
++ ++ 

There were many bids from large outside com- 
panies for the business, but it should be a mat- 
ter of congratulation to those who have Ohio’s 
insurance interests at heart, that they were 
not successful. In fact, it is pretty well under- 
stood that the throwing open of the business to 
general bidding was a mere formality, and that 
in any case it would not have gone to an outside 
company. The outside companies came to 
Cincinnati and the highest bidder among 
them it is said bid somewhat more than the 
price paid by the M. & M. The Ohio companies 
have got to the point where it can safely be said 
no more of them will be reinsured by the big 
companies. If any of them is ever at the point of 
going out its business will be cared for by Ohio 
companies. The Ohio companies appreciate the 
necessity of retaining the confidence of the 
agents of the state, and now that the more 
doubtful and weaker ones are weeded out, those 
that are left feel that they are all the stronger 
for having gone through the trial. The Ohio 
companies have good reason to appreciate the 
necessity of standing by one another. It is con- 
tinually called to their attention by the un- 
friendly acts of the large foreign and American 
companies. These companies, with a total ab- 
sence of judgment and perception, are doing all 
they can to undermine confidence in Ohio com- 
panies, in the hope of making it so uncomfort- 
able for them that they will give up. The repre- 
sentatives of these companies are advancing 
such absurd theories as that small companies 
cannot live and that Ohio’s companies without 
exception will all be eventually forced under. 
They do not realize that the going out of Ohio 
companies would be the worst blow they could 
inflict upon themselves. Suppose the Ohio 
companies went out, what would be the reason 
assigned in the minds of the public and the legis- 
lators? Nothing would seem more reasonable to 
the lay mind than that they had been /rozen out 
by their large competitors composing the ‘‘insur- 
ancetrust.’’ This is already the cue in western 


legislators, and its agitation would not take long | 


to ignite the populistic legislature of Ohio. The 
feeling is that the big companies are big enough 


| 


aud that the growth should be with the smaller 
companies. All the big companies do not ap- 
preciate this and they are constantly making 
trouble for themselves and the business through 
their lack of appreciation. 

++ + 


Take the case of the Commercial. They make 
use of its retirement in several ways. In the 
first place it furnished an argument to agents 
that Ohio companies were going and that the 
Commercial was the starter. As a matter of 
fact, nothing is further from the truth. The 
fact that the Merchants & Manufacturers, a 
local company, bought the business against 
some very extravagant bids, would hardly indi- 
cate that the M. & M., at least, contemplated 
going out. If it expected to go out, would it 
buy another company? And yet, evidently in- 
spired, the Cincinnati Auguirer, which, by 
the way, ought to be in better business than 
undermining public confidence in its home 
institutions, published a sensational article 
predicting that all Ohio companies would 
eventually liquidate, and gave a list of all 
Cincinnati companies that had already liquidat- 
ed or were going to liquidate; and in this latter 
were the names of every Cincinnati company, 
including one or two mutuals, one of which has 
assets of half a million in cash, and which will 
be in business as long as Cincinnati is a city. 
This vicious article was immediately quoted 
from by the /ournal of Commerce and other 
leading insurance papers, showing that there was 
evidently a close connection between them and 
interested parties. It is an interesting point 
that several of the bidders for the Comimercial’s 
business were companies who wished the busi- 
ness and agency plant for their ‘‘annexes’’ of 
one form or another. Most of these ‘‘annexes’’ 
are small American companies organized and 
owned by foreign companies with the avowed 
purpose of ‘‘Americanizing’’ the business in 
case legislation by the states inimical to foreign 
companies, for instance, excessive taxation 
against foreign companies, is enacted. These 
companies wanted the. Commercial’s bus- 
iness so as to give their American companies 
something to do until they might be needed for 
more important work. Of course, as large com- 
panies with established agencies, they would 
hardly handle the Commercial’s agency business 
themselves as they could not afford to appoint 
the Commercial’s old agents, but they could 
appoint the Commercial’s agents to the ‘‘an- 
nexes.’’ And yet some of these samie companies, 
through their special agents, are arguing with 
agents of Ohio companies that they cannot 
afford to represent them, as they will all, sooner 
or later as small companies, go out of business. 
It is safe to say this point would hardly be made 
so prominent when they would be replacing 
Commercial supplies with those of their annexes. 
And yet the very moment the annex company 
would achieve the object for which it was organ- 
ized, namely, replacing the parent company in 
event of inimical legislation, the agent would 
be in the same position as when the Commercial 
reinsurel—-his supplies would be taken up; only 
there would be no reinsuring company to re- 
place it. The sum and substance of this matter 
of state companies is, Ist., that with possibly 
one unimportant exception they are just as lia- 
ble to continue in business as the big companies; 
2d, that if one of them ever does go out, in self- 
protection one or another of the remaining 
companies will purchase the business and pro- 
tect the agents; and 3d, the large companies 
will soon see the error of their policy of trying 
to force local companies in the various sections 
out of business, and on the contrary they will 
appreciate their value both in the matter of leg- 
islation and that of rate-making. In many of 
the western states home companies are exempt- 


| 














ed from the vicious legislation which is doing 
so much to retard the conduct of the business 
upon legitimate and necessary lines, and in 
Michigan, Kansas and one or two other states 
they are the only refuge of the business in the 
matter of rates. The Ohio companies are a good 
thing for the outside companies as well as the 
local agent. With the latter one of the chief 
points is that licenses are not required, nor are 
agents obliged to report their business as they 
do for other state companies. 

++ ++ 

HENRY O'KANE'S NEW COMPANY. 

The action of the Northwestern Underwriters 
in going into the Henry O’Kane agency at Co- 
lumbus has excited some comment. It is said 
the Northwestern National proper may also fol- 
low. The latter is now represented by S. S. Sar- 
gent. No steps up to yesterday had been taken 
in the matter of Mr. O’Kane and the Western 
Union. 


++ ++ 


SINGLE AGENTS FOR TOLEDO. 

At a meeting this week Toledo agents decided 
to enforce the single agency rule. No trouble is 
anticipated as the agents there have matters 
well in hand. Many of the companies now 
have sole agents, and the multiple agency evil 
has not become very great with any company. 
The Aetna and Agricultural head the list with 
four each. The usual plan is being followed, 
each agent agreeing to resign the agency of any 
company which refuses to bring itself to a single 
agency basis. 

ae ++ 
CLEVELAND AGENTS AND THE BUREAU. 

The Cleveland board held its regular meeting 
Tuesday, the 11th, at which time the troubles 
between the Ohio Inspection Bureau and _ its 
subscribers were again rehashed. ‘The result 
was that members who are subscribers to the 
Bureau, are to continue as such for a period of 
one year after the expiration of the current 
quarter, providing; first, that the Bureau will 
agree to allow the board to appoint its own 
Sprinkled Equipment inspector, instead of 
bringing an expert from Chicago; second, that 
Superintendent H. A. Phillips have stated office 
hours, so that subscribers will know when and 
where to find him; and third, that instead of 
putting the promulgated rate on the bulletins, 
hereafter nothing be mentioned on the bul- 
letins but the risks rated. The first provision 
was made in order to allow subscribers to em- 
ploy M. W. Nelson in the position of inspector, 
he having for many years taken care of that 
branch of the business, and being therefore 
familiar not alone with the risks, but with those 
having charge of them as well, therefore saving 
the assured and the agent a great deal of trouble 
in becoming acquainted with a new man. The 
third provision was for the purpose of keeping 
out of the hands of subscribers, who are not 
members of the board, the advisory rates. 
What good it will do isa mystery, as it is in- 
tended that a member interested in any risk 
bulletined, can call up the Bureau for informa- 
tion. There is nothing to prevent a non-boarder 
who is a subscriber from doing likewise obtain 
the rate, and, if anxious for the business, obtain 
it by a little cut below the rate. 

++ ++ 
NEW LICENSE BLANKS. 

Local agents and other insurance men who 
have been in business in Ohio for some time are 
familiar with the license blanks and other forms 
used by the State Insurance Department, which 
are really remarkable documents. The most 
remarkable part of each of these, however, is 
the composite picture plastered onto the upper 
left hand corner, and supposed to represent the 
great seal of the great state of Ohio. It is not 
generally known, but at the time this seal was 




















contemplated the state of Ohio went to great 
expense to send a special agent (not a fire spe- 
cial, however) to the coast of Labrador with a 
pocket kodak to secure a view of a bit of scenery 
for this great seal The proper snap shot was 
taken, but on his return trip the agent exposed 
the camera to the icy breezes, the film was 
frozen, and the picture spoiled with the excep- 
tion of the icebergs which were duly preserved 
and may now be seen as a part of the landscape 
on this great seal. Behind the icebergs there 
appears the top of a red hot Persian sun which, 
as it rises, has caused portions of the imported 
icebergs to trickle and melt, flowing down and 
forming a natural skating rink between two 
rows of cast iron Juniper trees in the foreground. 
The only American articles in view are what 
one’s imagination supposes to be a sheaf of 
wheat and a stack of rails representing a bundle 
of arrows. 

Well, all this is to be changed. Deputy 
Superintendent Slemmons has arranged to dis- 
card all of this, and will have new forms made, 
which will be engraved on good paper with real 
seals representing real Ohio scenery. The com- 
pany licenses will be almost as fine as a govern- 
ment bond, and local agents will have to buy 
frames in order to exhibit their new licenses. 
There will be pink blanks for life agents and 
blue ones for fire agents, all gotten up in a way 
that will gladden the heart of the agent and 
make him forget that he didn’t do a good busi- 
ness last year. On the whole this is an improve- 
ment of credit to the department. 


++ ++ 


CLEVELAND BOARD REORGANIZATION. 

Mr. Thos. H. Geer was at Tuesday’s meeting 
of the Cleveland board appointed Chairman of 
the Committee of Fifteen, he to appoint the 
other fourteen members, the object being to 
bring together the various insurance interests 
and if possible have all insurance men whether 
at present members of the board or not, agree 
to form an association with a platform broad 
enough to bring together all factions. The com- 
mittee appointed by Mr. Geer, therefore issued 
a call as follows: 

The undersigned an Insurance Committee of 
Fifteen, hereby invites you to attend a meeting 
of the Insurance Men of Cleveland, irrespective 
of present membership in the Board, to be held 
at the Assembly Room of the Cleveland Board 
of Underwriters, on Wednesday, October 1th, 
1898, at 1:30 p. M., sharp, which meeting it is 
proposed shall be held to consider and determine 
certain questions involved in the proposition to 
reorganize the Cleveland Board of Underwriters. 

The Committee has prepared a list of subjects 
for discussion and for determination, as follows: 
Ist—Limitation in number of Agencies per Com- 
pany in Cleveland ; 2nd—Bank Agencies ; ’rd— 
Solicitors and Commission Payments thereto; 
{th — Building & Loan Associations ; 5th— Real 
Estate Agents; 6th Stamping Clerk System; 
7th Cash Collection System. 

These subjects will be taken up and deter- 
mined as rapidly as possible. Other subjects 
germain to the } roposition to reorganize may 
be hereafter presented by the Committee. 

The Committee is unanimous in the belief 
that every reputable underwriter in Cleveland 
should be identified with an Association organ- 
ized on correct business princip'es, to the end 
that the best interests of Lx cal Agents and Com- 
panies may be protected and preserved. Your 
hearty co-operation in this movement is earn- 
estly solicited. 

Your attendance should begin with this first 
meeting, that you may be thoroughly informed 
upon all subjects, and your vote intelligently 
given. The conclusion reached will necessarily 
constitute a platform of principles upon which 
the Board will be reorganized, and it is hoped 
be a permanent benefit to us all for many years 
to come. Fraternally yours, A. W. Parsons, 
W. G. Oswald, H. Lahrheim, Thomas C. Goss, 
J. D. Bremer, H. M. Brooks, W. H. Kees, Geo. 
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| H. Olmsted, C. C. Shanklin, James W. Lee, B. 
G. Tremaine, Harry Manchester, J. L. Rice, A. 
Wm. Neale, Thomas H. Geer, Committee of 
Fifteen. 

In response to the above, about forty insur- 
ance men gathered at the designated place 
Wednesday the 1‘th, and discussed in the vari- 
ous phases the first subject, viz: the ‘‘Limita- 
tion of Agencies’’ The final decision was that 
five would be the limit, which, although larger 
than many wauld like to see it, is better than no 
limitation at all. The meeting adjourned to 
meet from day to day until all subjects have 
been taken up and decided. The old board 
was advised of the result with the request that 
it take cognizance of it in forming the new 

| constitution and by-laws. The next day was 

taken up with Bank Agencies. The decision 
reached was that no more banks would be 
eligible to membership with the exception of 
the Savings Banks located out of the congested 
district. The next three subjects occupied the 
attention of the underwriters on Friday and 

Saturday afternoons and were concluded 

Tuesday the 25th, after regular meeting. The 

other two subjects were also taken up at this 

time. The solicitor question was decided by 
limiting the number an agent could have to ten. 

Commissions to solicitors were placed at 15 and 

| 20 per cent, or a salary of $500 per year may be 

| paid. These various meetings have caused 
much newspaper talk, and it is interesting to 
hear the comments expressed on the ‘‘Reorgan- 
ization’ scheme, the chairman of the committee 
of fifteen having had interviews almost daily. 


++ 


++ 
THE L. F. RUNCK AGENCY. 

The Milwaukee Mechanics and Milwaukee 
Fire, which were recently taken up from L,. F. 
Runck’s agency in Cincinnati, were yesterday 

| placed with Kennett, Heckle & Hall This is 
| conceded to be a good appointment, and the 
new agents will probably do a successful busi- 
ness. They may not do as much business as 
Mr. Runck did, but then the company will get 
its money, which should be a consideration. It 
is believed the new agents will make a fight to 
hold the better part of the old business. The 
| Milwaukee Mechanics would really be justified 
| in doing this, as it is the only way it can hope 
to pulleven. Runck is said to owe it $8,000, on 
which it will probably not realize as many cents. 
| The company has still had a profitable ex- 
| perience with Runck, and retires from his 
agency, notwithstanding the $+,000, a heavy 
winner. It went in on a gamble, and won; it 
now withdraws from the agency while it can do 
so ‘‘winners.’’ The $40,000 annual premiums 
which he gave the Milwaukee Mechanics was 
largely profit, after paying expenses. The other 
companies in Runck's agency will, it is under- 
stood, stay with him, though there was an 
indefinite rumor yesterday that the Concordia 
| had backed down on its original proposition 
It is also stated that the Farragut, which does 
only a small business, has temporarily stopped 
| writing policies. Runck has settled with all the 
| companies he has left by giving them instal- 
ment notes backed by his wife. The American of 
Philadelphia will, it issaid, place John F. Runck 
in the business independent of his brother. 
John has been the nominal agent heretofore, 
and is looked upon as pretty ‘‘smooth paper.’’ 
Lewis Runck was Monday reinstated in the 
Cincinnati board, he having straightened out 
all the rate-cut and other tangles charged against 
him. As fast as more are discovered, it is said, 


he will also make them right. 
++ 


Special agents who have examined Runck’s 

| books say he has the greatest collection of 
worthless accounts they have ever seen. The 
| list is about two feet long and embraces the 
names of practically all the dead-beat solicitors, 


| 


| stock of the other. 


4 


brokers, and agents in Cincinnati—and Cincin- 
uati is full of them. Probably no city :n the 
country is infested with this class of insurance 
men to the degree that Cincinnati is. Thou- 
sands upon thousands of dollars of uncollectable 
accounts of this nature are upon the books, 
and they are one of the chief causes, if not the 
chief cause, of the present condition of the 
agency. The companies in the office are hang- 
ing on as that is the only way they can hope to 
get out of the hole. If they should let Runck 
go down the business would be scattered to the 
four winds and they would not only lose their 
balances but their established business as well. 
They are taking chances and they know it, but 
it is almost the only thing they can do. There 
is no doubt, however, that Runck wi 1 be fight- 
ing against almost impossible odds in trying to 
get on a solid basis. All the good brokers and 
solicitors, knowing his continuance to be at 
least doubtful, will drop him, and the undesir- 
able ones will stick to him all the closer. With 
his large indebtedness he certainly has no 
enviable task before him. 


Mr. Runck is, in the minds of the insurance 
men, not entitled to the least consideration. 
His methods have been more or less ‘‘shady’”’ 
from the time he sold fake insurance policies 
from Newport, Kentucky, where he made his 
money, to the present. When in Newport he 
operated two fake companies with nominal 
headquarters at Birmingham, Alabama. ‘They 
were the Royal of Birmingham and the Iron & 
Oak. Their assets consisted chiefly of their 
capitals of $100,0 0 each, which were entirely 
fictitious. Each company held assets the 
For instance, the assets of 
the Royal consisted of the $100,000 capital stock 
of the Iron & Oak, and vice versa. In other 
words, each owned the other and both owned 
nothing. An boy was stationed at 
Birmingham to get the mail, which was received 
in response to the circulars sent 
forward it to headquarters at Newport, Ky. 
Runck is said to have made a fortune out of 
this, variously estimated at from $40,000 to $s",- 
0v0. With this money he moved to Cincinnati 
and entered the /ey1/1mave insurance field. Mr. 
Runck is, so far as can be learned, practically 
judgment proof. He has a long list of com- 
promises with insurance companies to which he 
owed money, to his credit. The Milwaukee 
Mechanics will feel lucky if it succeeds in 
getting on this list. The British America is 
one of the companies which would not com- 
promise with Mr. Runck. When the present 
management of the British America secured 
control, it was represented by him in Cincin- 
nati. The special agent was 
cancel the connection, which 
balance owing the company 
like $460, Runck did not pay and suit was 
brought. Judgment was given by default. 
The money is unpaid to this day and the com- 
pany considers it uncollectible. The soap 
plant which Mr. Runck ‘owns’ is really 
owned by him personally to the extent of a few 
shares only. His wife has the balance. He 
may have money, but the British America 
cannot find any of it within reach. 

With all this, Mr. Runck is a very suave 
gentleman, and has many friends. 


as 


office 


broadcast, and 


instructed to 
he did. The 


was something 


+4 ++ 


A FORM FOR SECOND-HAND CLOTHING STOCKS. 

The following comes to the OHIO UNDER- 
WRITER office from one who has.given the sub- 
ject of fire insurance considerably study: 

‘‘And it came to pass that in the latter days, 
some of the lowly sons of Abraham, Isaac and 
Jacob waxed exceeding foxy and said among 
themselves, ‘Behold, we have got on toa snap. 
We will buy the cast-off raiment of the Gentiles 
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for next to nothing and insure it for four times 
what it cost. And when a fire occurs by acci- 
dent and our stores are burned, behold, we shall 
not get left.’ Then they worked their game for 
all there was in it and the insurance companies 
became exceeding weary. The following is 
being attached to policies on second-hand cloth- 
ing stocks in Columbus.”’ 
$.....On stock of new and second-hand cloth- 
ing, boots, shoes, gent’s furnishing goods, 
trunks, valises, revolvers, notions, jewelry 
and merchandise not more hazardous. 
It is agreed in case of loss on the second- 
hand stock not to exceed $0.40 will be 





paid for any one vest, and $1.00 for any | 
one pair of pants, and $200 for any one 


coat, and $4.00 for any one overcoat. 

It is agreed and understood that this 
policy does not cover and is not liable for 
smoke and water damage to the second- 
hand goods not to exceed 25 per cent of 
the above values, and that this policy is 


not liable for any damage caused by | 


lamps exploding in or on the premises.”’ 
“T hereby accept this insurance under the 

above form. regard - 

Signature of Assured. 
+ a 
OVER SQUIRE'S HEAD. 

The OHIO UNDERWRITER is furnished with a 
photographed copy of the following letter from 
Summerhays & Patten, fire insurance agents at 


84 Adams street, Chicago, to a prominent in- 


surer in a town about 100 miles from Cincinnati. 
It will be noted most of these companies are 


handled by Squire, Hahn & App as state agents. | 


The fact of their being state agents does not 
seem to make much difference to the companies, 
who thus allow Chicago brokers to write over 
their head, The letter is dated August 12th. 

CHICAGO, August 12th, 1898. 
GENTLEMEN : 

Yours of the 11th to hand and noted. Our 
companies include the Traders, Globe, Broad- 
way, Colonial Assurance, New York Fire, Man- 
hattan of New York, N J. State of Jersey City, 


| 
} 


N. J., Merchants and Germania of New Orleans, | 


Schuylkill of Philadelphia, Chicago of Chicago, 
Millers & Mfrs. of Minneapolis, and others. 

None but companies of strong capital and 
able to pay 100 cts. on the dollar in case of loss. 

We should be pleased to learn the date of 
your expirations so we can take the matter up 
further at the proper time. 

Yours very truly, 
SUMMERHAYS & PATTEN. 
+ ++ 
WILL PROTECT COMMERCIAL AGENTS. 

The Merchants & Manufacturers of Cincin- 
nati has sent out notices to agents of the Com- 
mercial that it has reinsured that company. In 
this notice President Calvert assures the agents 
that the Merchants & Manufacturers will in no 
way interfere with their expirations. Specials 
of Ohio companies, the Commercial included, 
have had some trouble from the fear among 
agents that the companies would reinsure and 
that they would not be protected. This action 
should have a tendency to allay such fears. The 
Ohio companies are deserving of the support of 
agents in the state and should receive it. The 
chance of their reinsuring with companies that 
will not recognize the rights of agents is remote, 
as compared with that of some companies from 
the outside whose business is spread over half 
the country and subject to injury from trouble 
in any section. 

++ ++ 

MANHATTAN LEAVES SQUIRE, HAHN & APP, 

The Manhattan Fire, the leading company in 
the state agency of Squire, Hahn & App of 
Cleveland, has severed the very close personal 
and business ties which have held these two in- 
terests together. Hereafter President Philander 
B. Armstrong and Col. Charles B. Squire, are 
strangers. They were too much alike to be 
friends. Heretofore Mr. Armstrong has stood 








by Mr. Squire, and Mr. Squire has stuck to Mr. 
Armstrong. That their parting must have been 
bitter and a painful blow to Mr. Squire is evi- 
denced by the fact that on Tuesday he began 
injunction proceedings to prevent the Manhat- 
tan from taking up the agency. President Arm- 
strong is most certainly a changeable man. In 
August he wrote Mr. Matthew Nelson, his in- 
spector, in the Bradley case of policy substitu- 
tion, as follows: 

‘*You will also bear in mind that the loss oc- 
curred on May 6th, whilst the date of the appli- 
cation was April Ist. If the policy was written 
as of April Ist, the daily report should have 
been sent to us within a week or ten days there- 
after at the latest , but the more we 
look into the matter, the more we are satisfied 
that you are on the right track, and that you 
will be able to demonstrate that the policy was 
substituted after the fire occurred. I will not 
say a word to App (then in New York) about 
this matter, because I know as well as you that 
he would at once telegraph Squire. He knows 
from the information I have already given him 
that we are dissatisfied about something, but he 
thinks it is because they are not members of 
the various tariff associations, and that the 
losses are too large for the business they are 
sending us.’’ 

Then on September 8th he wrote Squire 
exonerating him from any irregularity in 
the matter whatever, and in closing, said: 
“In conclusion permit me to say, I have every 
reason to believe that Mr. Nelson has been used 
as a medium by certain insurance interests, 
for the purpose of destroying our confidence in 
your firm, and thereby procuring the with- 
drawal of one of the strongest and most popular 
American companies doing business in Ohio 
from your office.’”? Shortly after throwing this 
bouquet at Mr. Squire, he takes up his agency. 
Mr. Armstrong, as a juggler, is thus placed in a 
very enviable light, indeed. We cannot help 
commiserating with Mr. Squire over his con- 
nection with Mr. Armstrong and we congratu- 
him on having permanently severed relations 
with such a friend, even though it was done in 
such an abrupt manner. It is said the Manhat- 
tan will go to Goodwin, Hall & Henshaw of 
Chicago. 


CLEVELAND NEWS. 





The Manhattan and Squire—Cleveland Board 
Doings. ° 

CLEVELAND, O., Oct. 26. (Special Tele- 
gram.)—The Squire, Hahn & App Co. began 
suit in the Cuyahoga County Common Pleas 
court Tuesday against the Manhattan Fire In- 
surance Company, asking for an injunction to 
prevent that company from taking the general 
agency of the company in Ohio away from 
them. They say on February Ist, 1898, they 
were appointed general agents in Ohio of the 
company, and as such were given the authority 
to appoint sub-agents and to have full control 
of the company’s business in Ohio, and in es- 
tablishing themselves as such, have gone to an 
expense of about two thousand dollars. They 
further allege that the company is about to 
place its Ohio general agency in the hands of 
other parties, who are to come here from Chi- 
cago, and they ask for a temporary restraining 
order to prevent this action. Also, that upon 
final hearing, an injunction may be granted to 
continue until the expiration of their contract. 
Judge Ong issued a restraining order. 

The deliberations of the insurance men of 
this city, continued from Friday and Saturday, 
were again continued from then until Tuesday 
directly after the meeting of the old board. 
This meeting was not entirely uninteresting, as 
many charges had been filed against various 
members for various supposed violations. 


tee find 


| the matter over 


executive commit- 
the testimony to warrant them 
in bringing in a finding of guilt. An 
agreement was also made with outsiders re- 
establishing intercourse with them, pending re- 
organization, in order to prevent any friction on 
rates between them and the board men. After 
adjournment, Mr. Geer, chairman of the com- 
mittee of fifteen, called the insurance men to 
order and the question of solicitors, their lim- 
itations and commissions, was taken up. Not- 
withstanding the diversity of opinion, every- 
thing was extremely harmonious, the majority 
favoring a limit of three. In order, however, 
to satisfy the Germania representative, who was 
not satisfied with this number, a compromise 
was effected by raising the limit to ten. 
It is doubtful, though, if the commission to 
be paid solicitors, which was later fixed at 
twenty per cent for preferred and fifteen for 
non-preferred business, will be entirely satis- 
factory to that company, as it isa well-known 
fact that it is now paying its solicitors twenty- 
five per cent for the preferred class. It was by 
no means a representative number which 
gathered Wednesday to discuss the stamping and 
cash collection system. Before these matters 
were taken up, however, a motion was made to 
reconsider the action taken the day before re- 
garding both the number of solicitors and their 
commissions, it being patent to many that the 
agents were granting the Germania too many 
concessions. It was finally decided to hold 
until the Germania could 
be finally heard from on both questions, and if 
favorable there is no doubt but that the recom- 
mendation of the committee will be to allow 
each agency three solicitors with commissions 
limited to twenty per cent for preferred and ten 


In no case did the 


| for non-preferred which is now the rate. 


The stamping and cash collection systems were 


| discussed at length, although very much in 


favor with the agents. It was thought wise to 
hold off along that line until the suits at Colum- 
bus are finally decided. If favorable, the 
chances are very good that the combined sys- 
tem will be used. 


Matthews Decides To-Day. 
The OHIO UNDERWRITER is informed that 


| Insurance’ Superintendent Matthews will make 


his decision as to the legality of the Ohio In- 


| spection Bureau to-day, but too late for the re- 


sult to be published in this issue. The matter 


is very important. 


OHIO FIRE NOTES. 


Shedd & Pembroke have taken the agency of 
the Indemnity Fire at Columbus. 


Henry O’Kane of Columbus has been ap- 
pointed agent for the Northwestern Under- 
writers. 

It is understood that Jno. R. Kellogg has 
bought out the E. F. Ensign agency at Madi- 
son, O. 


L. M. Idleman, of Cincinnati, has purchased 
the interest of Mr. Neds, of Bale & Neds, of 
Delaware, O. 

Saner & Rex, of Marietta, have sold a half 
interest in their business to Logan Noll. The 
new firm is known as Saner & Noll. 


The Delaware has transferred its Columbus 


| agency from E. B. Appleman, a member of the 
| board, to S. S. Sargent, a non-boarder. 


J. R. Deckard, formerly of Cleveland, but 
recently an inmate of the Soldiers Home at 


| Sandusky, has opened a general insurance office 
| in Sandusky. 


The Indemnity Fire Insurance Company, of 


| New York, has been licensed to transact -busi- 
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ness in Ohio. Shedd & Pembroke have been 
made Columbus agents. 


Harry E. Fife of Canton has disposed of his 
interest in the plumbing business and will now 
give his full time and attention to the insurance 
business. 


Special agent Murray of the Phoenix of Hart- 
ford in Tennessee has resigned. He isa brother 
of A. K. Murray, of the auxiliary department 
in the Western department. 


Chas. H. Garrison, assistant special agent in 
Michigan for the Grand Rapids, has been ap- 
pointed special for Ohio and Indiana, with 
headquarters at Indiauapolis. He succeeds E. 
H. Forry. 

The following assessment fire associations 
have recently been incorporated: Farmers Mu- 
tual Insurance Company, Winchester, Ohio; 
Union Mutual Insurance Company, Mt. Corry, 
Hancock County, Ohio. 


The bad faith shown by the Union companies 
toward the local companies at Wheeling was 
demonstrated recently by a large English com- 
pany, which wrote its agent that for the best 
business in the state it was willing to go the 
West Virginia locals one better, but on the 
frame rows it did not care to compete. There 
is a feeling among the local companies at 
Wheeling, that they are not being accorded the 
protection they are entitled to from the Union. 





Ross—A. P. Ross of Columbus, Ohio, special 
agent of the Aetna, will sever his connection 
with the company on December Ist. Mr. Ross 
has not yet announced a new connection, but 
the best wishes of a large number of friends 
will go with him to any position which he may 
accept. 


MONNETT HIPPODROMING. 


(From the Cincinnati Times-Star.) 

Attorney General Monnett is having a pleas- 
ant time in New York at the state’s expense. 
He has secured a commission to investigate the 
Standard Oil Company and has obtained some 
notoriety in New York city by citing before his 
commission John D, Rockefeller. The presence 
of Mr. Rockefeller gives importance to Mr. 
Monnett’s individuality. Mr. Rockefeller is, 
from a business standpoint, acknowledged to 
be one of the great executive minds of the 
country, and, as president of the Standard Oil 
Company, has brought the price of kerosene 
oil from $1 a gallon down to refined oil at eight 
cents a gallon. While he has been. making 
money for himself, he has at the same time 
been a great benefactor to this country. Many 
a poor man is enabled to use refined oil, free 
from danger of explosion, through Mr. Rocke- 
feller’s ability and business foresight. Mr. Mon- 
nett is playing the character of a demagogue 
and is seeking to acquire political capital by at- 
tacking Mr. Rockefeller because he is a rich 
man. Isn’t it about time to bring Mr. Monnett 
home from his political hippodrome in New 
York? 





Wanted 


The Insurance Company of the 
State of Illinois is prepared to con- 
sider applications from Responsible 
Agents in Ohio for Sole Representa- 
tion, on a Liberal Commission Basis. 


Address, 


GEORGE F. PENFIELD, Sec’y, 
Rockford, III. 


REDUCTION OF PRICES. 


We have made a Material Reduction in the Prices of Insurance Supplies 
handled by us, whereby they are now the Very Cheapest on the [larket. 
THE OHIO UNDERWRITER COTPIPANY is Sole Selling Agent for Ohio and 
Michigan of the «Insurance Herald’’ Line of Supplies, the [lost Complete and 


of the Highest Quality to be had anywhere. 
| others. 


| manufactures. 





EXPIRATION REGISTERS. 


DAILY CALENDAR, for ten years, designed for 

city agencies, Enables expirations to be referred 
to at a moment’s notice, fifty entries being allowed 
to a page. The Twelve Months are divided by manilla 
sheets, with leather marginal index tabs. Made of the 
best Ledger Linen stock and handsomely ruled. 
Bound in full Russia leather, spring back, euds and 
fronts. Form No. 104 contains 438 pages, one to 
each day in the year and the remainder divided be- 
tween the months to provide for contingencies, the 
first and second days of each month being given two 
pages each instead of one. Price, sheep sides $11.00 
Form No. 105 


of this register is the same as above, but with 232 


now $10.00) ; cloth $10.00 (now $9.00) 


pages, giving one page to each two days, or twenty- 
five lines for each days’ expirations, except the first 
two days of each month which have a page each. 
Allowance is also made for an extra number of en- 
tries each month. 


$7.00 


Price, with sheep sides $3.00 (now 


; with cloth sides $7.00 (now $6.00). 


“INSURANCE HERALD”, for ten years, designed 

for medium sized agencies. These books are 
divided into twelve months by marginal tabs and 
there are extra pages allotted to the month of Decem- 
ber, so in case any month should become crowded, 
the expirations can be carried forward by reference 
to folios. There is a complete index in front of the 
book for indexing names of policy-holders, so that 
Made 
of Ledger Linen stock. No. 101 bound tight back and 


advance expirations can be easily ascertained. 


leather corners, rounded, No. 102 bound spring back, 
leather corners, rounded. Form No. 101 contains 
100 double pages accommodating 375 expirations to 
the month. Price, $3.50 (now $3.00). Form No. 102 
contains 150 double pages accommodating 565 expira- 


tions tothe month. Price, $5.00 (mow $4.50). 


THE “SPECIAL”, Form 106, ruled for ten years, 

designed for small agencies and brokers. Ac- 
Made of 
Ledger Linen stock, handsomely and durably bound. 


commodates 250 expirations to the month. 


Self-indexing by months, also contains alphabetical 


index in front of book, enabling advance expirations 


Compare our Price-List with 


We call attention to the following, showing the more important 


to be ascertained at a moment’s notice. Price, $2.00 


now $1.75). Special price for six or more. 


POCKET EXPIRATION BOOKS, for solicitors 


and customers. Ruled for five years. Thumb 
index by months. Durable, flexible covers. Cop- 
venient form, and invaluable to a solicitor. Single 


copies 2) cents: 50 copies $5.00; 100 copies $10.00 (now 


$9.00), with card printed on cover 


CUSTOMERS’ EXPIRATION BOOKS. All sizes, 

styles and prices. Form No. 110, 8'%x11 inches, 24 
double pages, heavy cloth covers, room for 60 en- 
tries. 12 copies $7.50 (now $6.00); 25 copies $12.50 (now 
$10.00), Including printing at head of pages. Form 
No. 111, manufacturer's form, ruled for eight items 
under property covered ; Form No. 112, merchants 
form, ruled for four items under property covered. 
Forms No. i111 and 112, 8%xt% inches, cloth or tag- 
board covers. Cloth covers, 12 double pages, $2.50 per 
doz.; 24 double pages, $3.50 (now $3.00) per doz. Tag- 
board covers, 12 double pages, $1.00 perdoz. Printing 


or embossing extra 


POLICY REGISTERS. 
LOCAL AGENT'S POLICY REGISTER, Form 
108. 


Size of page 18x11% inches. Best Ledger Linen 


stock. Stubs of ample number and thickness provide 
for the excessive bulk of the policy forms when they 
are pasted in the book. 
of the kind. 


No. 2, 30 double pages, $11.50 (now $10.50); size No. 3, 


Superior to all other books 


Size No. 1. 290 double pages. $9.00; size 


500 double pages, $13.50 (mow $12.50) 
COMPANY POLICY REGISTER, Form No. 107. 
Purticularly designed for companies to distribute 


among Agents. 50 double 


No stubs or spring backs. 
pages $2.00; 100 double pages $3.00; 150 double pages 
$1.00. Special price for six or more. 

FIELDMAN’S READY REFERENCE REC- 
ORD, of premiums and losses by agencies for five 
and seven years, Forms No. iiiand1i5. Form No. 

114, tive years, made in three sizes, accommodating 

records of 100, 150 and 200 agencies, respectively. 

100 agencies $1.50; 

$2.50. 


$2.00. 


150 agencies $2.0; 200 agencies 


Form No. 115, for seven years, 150 agencies, 


INSURANCE BLANKS. 


Dozen. 100 250 500 1,000 
Long-Form Proofs of Loss $0.60 $3.25 $7.00 $11.50 $16.50 
Short-Form Proofs of Loss 40 2.00 4.00 6.75 9.00 
Appraisal Blanks ... 40 2.00 4.00 6.75 9.00 
Lost Policy Receipts 75 1.50 2.25 3.00 
Cancellation Notices 75 1.50 2.25 3.00 
Diagram Paper.......... 40 2.00 


We pay one-half of Transportation Charges on orders for more than $20.00. 


ADDRESS : 


Send for samples of 
policy labels. 

Send for fall descrip- 
tive catalogue, 


4Etna Insurance Building, 


THE OHIO UNDERWRITER CO. 


INSURANCE PUBLISHERS, 
CINCINNATI, O. 





12 


THE OHIO UNDERWRITER. 








HARTFORD LIFE AS AN OLD LINER. 

It is understood that the Hartford Life will 
follow the same course pursued by the Fidelity 
Mutual in entering the State of Ohio, viz.: 
qualify as an old line legal reserve company. 
All limited payment and endowment policies 
require the regular legal reserve, but the straight 
life policies of a company with an assessment 
charter are admitted the same as if they were 
term policies of the space of time covered by 
one periodical payment of premium. This is on 
the ground that a company with an assessment 
clause in its policy does not guarantee that the 
rate shall not vary or increase except for the 
time for which the policy has been actually 
gaid. The next premium call may be for a 
larger amount than the last. Thus the policy 
is not really an ordinary life policy at all. It is 
not very much like any old line policy from this 
standpoint, but the superintendent of insurance 
seems to think it resembles a term policy more 
than any other, so he admits it as such. The 
admittance of the Hartford to Ohio will make 
three companies which have qualified as legal 
reserve, and in other states are recognized as 
assessment. They are the Fidelity, State Life 
of Indiana and the Hartford. 

a+ ++ 
“SPECIAL CONTRACTS” HELD VALID. 

Considerable prominence has been given to 

suits brought in Indianapolis by the receivers of 


LIFE INSURANCE NEWS. | 


the Globe Accident Insurance Company against | 


holders of ‘‘special contracts’’ to collect the full 


amount of premiums. In the first trial in the | 


court of a justice of the peace, judgment was 


given in favor of the receivers, but on appeal | 


the circuit court reversed this judgment, hold- 
ing the ‘‘special contract’’ to be a part of the 


entire contract and valid. This decision is of | 


especial interest to the State Life Insurance 
Company of Indianapolis, which has been to 
some extent a sufferer through the use of the 
first decision made by agents of competing 
companies. The State Life, being a young 
company desiring to gain a foothold, has issued 
special contracts to men of influence, consider- 
ing this asa kind of advertising. An. adverse 
decision, invalidating these contracts, would 
have been a serious blow to the cempany. 
a+ ++ 
WASHINGTON LIFE CHANGES. 

Skinner & Merwin, Ohio managers of the 
Washington Life, have dissolved partnership, 
and Dr. E. C. Skinner will hereafter be sole 


manager for the state. W.E. Hoyer, of Colum- 


bus, who held a contract as state manager, made 
previous to Skinner & Merwin’s appointment 


has given up his contract and his renewals have | 


been turned over to the general state office in 
Cincinnati. The Washington, under Dr. Skin- 
ner’s able supervision, will write more business 


in Ohio this year than during any of several | 


years past. 
+ + 
HIGH PREMIUM VS. LOW PREMIUM INSURANCE. 
A prominent life insurance manager, having 
a large number of agents, recently made some 
interesting observations on different classes of 
agents. Said he ‘‘For years I have kept a 


record of every agent in my territory, the num- | 


ber, amount and class of applications he sends | 


in, his collections, etc. From this record I have | 


found that the agents who get behind with the 
company are almost invariably men who write 
low premium insurance, such as term and re- 
newable term policies. To some of these men 
it never occurs to write endowment or other 
dear insurance, They continually attempt to 
compete with fraternal organizations and sell 


only the cheapest insurance we have. They 
do not make a living from their commissions on 
such small premiums, the grocer and the butcher 
commence to crowd them, and they commence 
to drop behind with the company. First it is 
noticeable in the renewals. They pay first pre- 
miums promptly, because only $4 or $50 will pay 
a $100 premium, but when they have to send in 
$95 to pay a $100 renewal, they get behind. In 
nearly every case where I have closed down on 
the agent, as soon as I discovered this tendency, 
I have saved myself; and, in nearly every case 
where I have not done so, I have had to call on 
his bondsmen or make up a deficit. For that 
reason I never encourage my agents to write 
cheap insurance.”’ 
++ +S 
DIFFERENT METHODS OF MANAGERS. 

The difference in the manner of handling 
their territory by general agents and managers 
is interesting to note. There are some who pur- 
sue a general policy of ‘‘twis ing’’ agents of 
other companies, while others will scarcely ac- 
cept a man from another company. Said a 
manager recently, “We have a great deal of 
trouble with men who come to us from other 
companies, Our company has its own peculiar 
methods of doing business. They are not in all 
cases the best, ‘but they are ours; and they 
hamper and annoy men who have not been 
used to them. They cont nually write to us 
that this or that company does not do or re- 
quire something that we do. Now, we do not 
care what other companies do. Our agents are 
to doour way. That is one reason why we pre- 
fer to take men who have never engaged in life 
insurance and train them up in the ways of our 
company.”’ 

++ ++ 
SOME MISTAKES OF LIFE AGENTS. 

A great deal is heard at present about what a 
good business or profession life insurance is 
All of this is very true, as applied to soime men. 
There is perhaps no business where the man 
who is adapted to it can reap greater rewards. 
But it is also true that in scarcely any business 
can the man not adapted to it suffer more disap- 
pointment and mental misery than in life in- 
surance. Some men, who might be successful, 
make comparative failures by their mistakes. 
One of these that is frequent is switching from 
one company to another Asa general rule an 
agent does this to his detriment. There is no 
company that leads in all particulars; and, 
when a man gets used to one company and its 
ways, he may generally be satisfied that another 
company's advantages are offset by disadvan- 
tages. Of course, an agent may in cases be 
benefitted by changing from one to another, 
but changes are not generally advantageous. 
The most successful local agents, especially in 
the smaller cities and towns, are generally men 
who have been with one company for years. 
Their names are identified with that of their 
company and they gain the confidence of their 
neighbors more than the man ‘‘who sells the 
best insurance in the world for one company in 
the spring, and for another in the fall,’’ can 
possibly do. 


++ ss 

Another mistake, especially of new agents, is 
trying to sell too many kinds of policies. A 
manager in conversation a few days ago said 
that about 98 out of every 100 applications sent 
in by one agent, who sent in about 150 a year, 
were for 20-payment life policies. Another 
agent in Cincinnati who writes a very heavy 
business sells 10-year and 15-year endowments 
almost exclusively. A very successful agent in 
northern Ohio, who has been with one company 
over a quarter of a century, sells generally only 
about three kinds of policies, straight life to 
men who want protection and cannot pay high 
premiums, 20-payment life to men who can 


| “BOHL WEEK." 
| 
| 


afford it, and endowments to men who want in- 
vestments. The inexperienced agent too often 
undertakes to impress the applicant with the 
grandeur of his company’s business by telling 
him of a dozen kinds of policies he can furnish 
him. The applicant is confused rather than 
impressed. 
++ ++ 
STEADY MEN ARE PREFERABLE. 

It is somewhat discouraging to an ordinary, 
plodding agent, who does a good business, to 
see the apparent ease with which certain mete- 
| oric agents will accomplish in a week, what he 
| requires three months to do; but to the com- 

panies, some at least, the slow man is prefer- 

able. The man who can do a phenomenal bus- 
| iness and keep it up, is the man that every 
| company is looking for, but his number is not 
| legion In too many instances men who do a 
big business do so for a short time only. Too 
| much prosperity or too intimate an acquaint- 

ance with their methods kills them for one 

community and they move on to new pastures 

or drop out of sight. Their business not in- 
| frequently is subject to an abnormal lapse, as 
their risks are likely to be selected with a view 
solely to their ability to pay a first year’s pre- 
mium. The ten $5,010 policies of the steady 
| man are better than the one $50,000 policy of 
| the meteoric man, even though the risk be a 
| good one. It is the steady man that builds up 

the companies, and the companies know it and 
| appreciate him accordingly. 


++ ot 


The Prudential men in Indiana and Ohio are 
preparing for another contest. The week of 
November 28 has been designated as ‘‘Bohl 
Week”’ in honor of the superintendent of agen- 
cies for the two states. Already the field cap- 
tains, Strang of Ohio and Selman of. Indiana, 

| are urging the men to prepare for the fray. 
Prudential men always work under high pres- 
sure; but during these special weeks it is in- 
creased to about the extent of endurance. They 
promise to be memorable ones, as there is not 
an old Prudential man in either state who 
would not do his best for the honor of Mr. Bohl. 
++ +e 
LIFE INSURANCE IN COLLEGES. 
| The announcement that Hon Henry Bohl, 
state superintendent of agencies of the Pru- 
| dential, is to lecture at the Ohio State Uni- 
versity on life insurance, is gratifying. Tlfat 
institution has been as rapidly as possible meet- 
ing the demands of the representatives of cer- 
tain lines of business to give instruction in their 
lines, and there is no reason why life insurance 
| should not be among them. At present young 
men in probably every large college in the 
country are looking forward to entering life 
insurance as their business. While a college 
| may make actuaries, it cannot make practical 
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| 
life insurance agents; but it can do a great deal | 


in that direction. A large proportion of the 
life agents in the country know very little 
about the scientific basis on which the great 
structure stands. The science of life insurance 
is as suitable for a place in a college curriculum 
as chemistry or astronomy. Give a man a 
year’s hard training in science and theory and 
he is much better fitted to be successful in 
practice than one who has to gain this knowl- 
edge by desultory reading and brushing up 
against anen who know a little more than he 
does 


THE MUTUAL RESERVE IN OHIO. 

Te Mutual Reserve Fund has been admitted 
to Ohio under the stipulated premium law. 
The OHIO UNDERWRITER stated last issue that 
it did not believe the association would be ad- 
mitted to the state and it based this on the 
statement sometime ago of Superintendent 
Matthews that no New York companies would 
be admitted until they had reorganized and 
been licensed under the stipulated premium 
law of that state. As it was plain the Mutual 
Reserve could not get in Ohio as an assessment 
company, in view of the fact that it does no 
new so-called assessment business whatever, the 
only law under which it could qualify would be 
the stipulated premium law. It cannot afford 
to reorganize under the stipulated premium law 
of New York for several reasons, The chief of 
these is that in becoming a stipulated premium 
company, it is a question if it could enter other 
states as an assessment company, and as only 
one other state, Ohio, has a stipulated premium 
law, it is possible that its business might be 
confined to these two states. As.a stipulated 
premium company under the New York law, it 
would occupy the same position, in states where 
there are no stipulated premium laws, that the 
bicycle insurance companies do in Ohio, where 
they are not recognized as insurance companies. 
Superintendent Matthews has evidently changed 
his mind, and admitted the Mutual Reserve 
without reference to its standing in New York 
state. 


Prudential Changes. 


The Prudential has within the past few days 
made some notable changes in Ohio. John A. 
Strang, the veteran superintendent of Cincin- 
nati No. 1, is transferred as superintendent to 
Canton, taking the place of Willis Farrand, 
recently transferred to Cleveland No. 1. 
Williams, superintendent of Cincinnati No. 3, 
takes Mr. Strang’s place in No, 1. Assist. 
Supt. D. A. Leonard of Saratoga, N. Y., be- 
comes superintendent of Cincinnati No. 38, 
Assistant Superintendents Wm. J. 
Mansfield, C. E. Getzendaner of Elyria, and 
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O'Neil of | 


Wm. Kayburg are transferred to Cleveland | 


No. 2. 


Ohio Life Appointments. 


Life insurance companies have recently 


ap- 
pointed the following agents in Ohio: 
Aetna—Herman Knost, Cincinnati. 
Bankers, Ia—W. D. Hannon, Richwood; 


W. Bradshaw, Columbus. 
Berkshire—Harry N. Hills, Gambier, 
Canada—O. E. Duncan, Cleveland; J. B. 

Webber, Austinburg. 

Fidelity Mutual—P. Ball, Canton; James F. 
Yarick, Elyria. 

Mutual, Ky.—C. S. 

Mutual Benefit —C. 
anon. 

Mass. Mutual—Geo. L. Dewey, Cleveland. 

N. W. Mutual—R. M. Campbell, Ashland; E. 
F. Fischer, Columbus; W. W. Sharp, Rock 
Creek, 

New Eng. Mutual—C. L. Fawcett, Cleveland. 
A. B. Martin & Sons, Geneva. 

Phoenix Mutual— Henry Brewster and Harry 


Smith, Akron. 
P. Emerson, South Leb- 


>| 





Wilgus, Akron; B. M. Rutledge and W. R. 
Montgomery, Cleveland; Ira V. Ellithorpe, 
Peachton. 

Penn Mutual—Rob’t E. Rice, Jackson. 

Provident L. & T.—Walter C. Pierce, Spring- 
field. 

Security Mutual—B. H. Payne, Cincinnati. 

Security T. & L.—J. J. King, Mansfield; 
Buerkle & Lermann, Sandusky. 

State Mutual—W. B. Randolph, Hudson; C. 
W. Parkhurst, 
nathy, Circleville. 


LIFE NOTES. 

Chas. F. Rich has been appointed an agent of 
the Berkshire Life at Detroit. 

Geo. C. Rood has become an agent of the 
New England Mutual Life at Detroit. 

Division Manager W. I. Hamilton of the 
Prudential is taking a trip over Ohio, his field, 
and was in Cincinnati on Tuesday. 

The Massuchesetts Mutual Life has appointed 
Denny Coomer agent at Adrian, Mich., and 
Paul Ostholm agent at Muskegon. 


C. S. Magruder, formerly special agent of the 
Fidelity Mutual Life, has been appointed gen- 
eral manager for Perry County, with head- 
quarters at New Lexington. 


It has been rumored that President McCall of 
the New York Life will arbitrate the differences 
between the officers of the Mutual Reserve 
Fund Well-informed insurance men do not be- 
lieve it. 

James Thompson has been appointed manager 
for the Hartford Life at Columbus, and he has 
appointed W. S. Bice general agent for central 
Ohio. The headquarters are in the Marzetti 
building. 

The Union Mutual Life has begun active op- 
erations in Kentucky by opening state head- 
quarters at Louisville. F. G. Brodie, formerly 
with the Phoenix Mutual, has been made gen- 
eral agent. 


The American Union Life, which heretofore 
has been charging the internal revenue tax to 
policy-holders, has decided to pay the tax it- 
self. By its former plan, the officials say they 
have lost several thousand dollars insurance, 

The litigation in which the Rathbone-Camp- 
bell heirs at Middletown, O., have been en- 
gaged, is to be brought to a close by a loan 
of $15,000 from the Penn Mutual Life, which 
will make possible the payment of the claims 
of pressing mortgagees. 

J. W. Ellsworth, Cleveland manager of the 
Union Mutual Life, is seriously ill, and as soon 
as he recovers he will give up active work and 


go on an extended vacation. The office will 


Marion; Terwilliger & Aber- | 





probably be in charge of an inspector from the | 
A | 


home office until he returns. 


In accordance with a resolution adopted at the | 


Minneapolis convention, the secretary of the 


National Association of Life Underwriters is | 


sending to presidents of life insurance com- 
panies the Association’s pamphlet and resolution 
on “policy-twisting.’’ Presidents are urged to 
issue rigid instructions to all agents to abstain 
from this practice. 

Hon. Henry Bohl, state superintendent of 
agencies of the Prudential, was last week 
elected vice-president of the Masonic Veterans 
Association for the state of Ohio at the session 
of the grand lodge in Columbus 
chosen a member of the Board of Trade recep- 
tion committee to welcome President McKinley 
to Columbus on his visit last week. 


C. V. LeCraw, forseveral years the successful 
manager of the Equitable at Nashville, Tenn., 
has taken the general agency of the American 
Union at Louisville. It is said Mr. LeCraw, 
while he did a large business for the Equitable, 


He was also | 


| 


13 


was unable to stand financially the high pres- 
sure for business brought to bear on him at 
Nashville, although he was possessed of consid- 
erable means. 

On the suggestion of Commissioner Camp- 
bell to reduce the number of small insurance 
companies in Michigan, the Home Mutual Life 
and Merchants Life of Detroit have consolidated 
under the name of the Merchants Life Insurance 
Company. President Foote of the Merchants 
remains president of the new company, while 
Secretary Albert Dodge and Superintendent of 
Agencies J. M. Fay of the Home Mutual become 
respectively assistant secretary and manager of 
the new company. 


After fourteen years of litigation in the 
courts of Connecticut, the Metropolitan Life 
Insurance Company has won the suit brought 
against it by Levi Fuller, assignee of forty-one 
policy-holders, who had settled with the com- 
pany and surrendered their policies. The plain- 
tiff contended that the reserves on all lapsed 
policies constituted a furid to be held for sur- 
vivors of the tontine classes, improved at com- 
pound interest, and not to be diminished by the 
company in the payment of excessive death 
claims, unanticipated expenses or otherwise. 
The supreme court held otherwise 


OHIO AGENCY APPOINTMENTS. 


New Agencies and Recent Changes Made by 
Fire Insurance Companies. 

Aetna—F. A. Chamberlin, 
dee & Durling, Wadsworth. 

Agricultural—P. A. Kahle, Lima. 

American, Pa.—Wm. Clark, New 
phia. 

Citizens, Pa.—Gibbons & Guth, Akron. 

Com’l Union—Herman Goette, Delphos. 

County of Phila.—Edgar G. Banta, Urbana. 

Eng.-Amer. Und.—Hiram M. Ault, Marion. 

Fire Ass'n—M.R. Yingling, Newcomerstown. 

Firemens, Md.—J. F. Yarick, Elyria. 

Ger. Alliance—W. S. Pollock, Delaware. 

Germania—Terwilliger & Abernathy, Circle- 
ville. ; 

Greenwich—Griesheimer & Schilder, Chilli- 
cothe. 

Hartford—F. H. Vorjohan, Reading; Homer 
G. Cheffy, Mt. Pleasant. 

Lion —Breed & Barber, Painesville. 

Manchester—S T. Keller, Baltimore. 

Man. & Mer., Pa,—Hattersley & Cartwright, 
Toledo. 

Merchants, N. J.—Wm. L. Reed Portsmouth: 
Frank A. Knapp, Bellevue; Emma E. Kansleiter, 
Bucyrus, Jacob R. Deckard, Sandusky; W. A. 
Gipson, Upper Sandusky. ‘ 

Mil. Mech.—E. W. Norman, Blanchester: 4 
W.&B. F. Penn, New Vienna; J. T Cartwright, 
Wilmington; Mahlon Ridge, Waynesville; Jno. 
Romich & Co., Creston; Geo. Jackson, Doyles- 
town. y 

National, Ct.—G. C. Boor & Co., Greenwich. 

Niagara—L. M. Derby, West Alexandria. 

North Amer.—Geo T. Murphy, Mt. Vernon; 
Aug. Reichley, Archbold; Thos. J. Anderson, 
Caledonia; Jno. G. Barney, Crestline; Quinn 
Bradley, West Jefferson; Chas. F. Pine, Conti- 
nental. 

N. W Nat’l—W. S. Huffman, Wilmington; 
Wall & Alexander, Gallipolis. 

Phila. Und.—Farr & Shannon, Eaton; John 
Bain, Marion; Herron & Mathias, New Phila- 
delphia; R. W. Wallace & Co., Lima. 

Phenix —G. C. Coor & Co., Greenwich. 

Phoenix, Eng.—W. I Kiefer, Findlay, 

Phoenix, Ct.—J. E. Mendenhall & Co. 
Wm. Bradfute, Washington, C. 
ron, Mt. Vernon; J. B. Riblet, 
Wm. Stelzer, Celina. 

Rockford—Emery Fesco, Lorain. 

Saginaw Val.—Alfred Peck, Coshocton; F. G. 
Ockenden, Springfield. 

Scottish U. & N.—A. A. Barton, Bowling 
Green. 

State of Ill._—Cory, Arnold & Thomas, Belle- 
fontaine. 

Union, Pa.—Gibbons & Guth, Akron. 


Harrisburg; Par- 


Philadel- 


, Piqua; 
H.; B. D. Her- 
Loudonville; 
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ANTI-COMPACT LAW WILL BE TESTED. 

Commissioner Campbell has decided to test 
the anti-compact law of Michigan, and to deter- 
mine whether the insurance companies, through 
their connection with the Michigan Inspection 
Bureau, are violating it. With this end in view 
he has summarily revoked the license of the 
Liverpool & London & Globe. Why he should 
select this company and make it bear the brunt 
of the contest, when it is in the same position 
as all the other outside companies, is inex- 
plicable ; unless he is still feeling the severe 
defeat he sustained at its hands when he re- 





voked its license for excess-line writing on the | 


Tamarack mines. It is a mean advantage to 
take of a company, when the contest was so fair 
aone and so well fought. TheLl. & L. & G., 
in this case, will have the support and good 
will of its contemporaries to at least the same 
degree it had their disapproval in the former 
instance. The company has met the issue 
squarely, and if there is anything in law and 
justice, will win out. Mr. Campbell has been 
as familiar with the workings of the Bureau 
from the time he accepted office as he is at 
present and he has always recognized its neces- 
sity and approved of it, until now. What his 
object is, in going at the matter in the sen- 
sational way he has, can only be determined by 
time. He evidently has the Detroit Avening 
News back of him as well as several other pa- 
pers. 
squarely, and that the L. & L & G. has met it 
by making a plain statement of the facts. The 
companies are doing business in accordance 
with the Michigan law, and if they act wisely 
they will not recede from their position, but 
maintain every plank in their system’s platform. 
++ ++ 
FROM LANSING. 

LANSING, MicH , October 25. The revocal of 
the license of the Liverpool & London & Globe 
came in the nature of a surprise to the larger 


It is well that the issue has come up so | 





part of the insurance fraternity, although to | 


some, the proposed action had been anticipated 
for a few days. Matters at this end are in s/a/u 
quo to-day, no response having come to the 
Insurance Department from any source. There 
is considerable speculation as to what action 
the company will take ; whether it will as for- 
merly apply to the United States Court for an 
injunction restraining the commissioner from 
interfering with its business, or apply to the 
Supreme Court for a mandamus requiring the 
commissioner to show cause why he revoked 
the license. This would of course open up the 
whole question. The expressions of the field 
men who have been in the city, while deploring 
the situation, are to the effect that these de- 
mands from the commissioner have been so 
constant and arbitrary, that the question would 
have to be met sooner or later, and it might as 
well be now as any time. 

The commissioner disclaims any motive ex- 
cept to have a construction of the law and that 
he has been forced to the action by the constant 
demands upon him by insurers. 
tween companies and the commissioner have, 
howéver, been ‘considerably strained from the 
beginning, and there seems to have been no 
effort to get together. There certainly is no 
anti-compact law in Michigan that reaches 
home companies, and the commissioner’s ac- 


Relations be- | 


tion will stand or fall upon the showing he is | 


able to make connecting outside companies with 
the Michigan Inspection Bureau. While there 
may be ashade of antipathy in the action 
against the L. & L. & G. on account of the en- 
counter of last summer, it is understood that 


the battle has just begun and that more revoca- | 











tions will at once follow, not only along the 
anti-compact line, but that of the Resident 
Agents act, and that licenses will be revoked 
for overhead underwriting. The situation seems 
to be exceedingly critical. 
o> ++ 
SEEN FROM DETROIT. 

DETROIT, October 25,—About two weeks ago 
the Merchants & Manufacturers Exchange of 
Detroit, through its secretary, lodged a com- 
plaint with Insurance Commissioner Campbell 
that the companies doing business in this state 
had entered into a compact, whereby rates on 
many risks were raised toa point beyond rea- 
son. The complaint further stipulated that De- 
troit and Pontiac agents had formed compacts, 
by which they pledged themselves not to write 
policies on risks at a rate lower than that dic- 
tated from the Michigan Inspection Bureau. 

The Commissioner, who, it is claimed, has 
been investigating the Detroit Club and the 
methods pursued by companies in conducting 
their business for several months past, felt that 
it was about time to strike the blow,— and strike 
he did. Instead of coming down to Detroit, 
and getting out warrants against the agents 
alleged to be guilty of violating the law, he 
struck a blow in the camp of the companies 
themselves. He went to Chicago with his 
stenographer and demanded of the Liverpool & 
London & Globe answers to the following ques- 
tions, his object, of course, being to find out 
what relations outside companies had with the 
Michigan Inspection Bureau. 

++ ++ 
QUESTIONS AND ANSWERS. 

Q. I wish you would state what methods you 
have for determining the rates to be placed 
upon Michigan risks 

A. The rates are made by the Michigan In- 
spection bureau. 

Q. How do you pay for these schedules? 

A. By assessment of the bureau. 

Q. They assess the different companies who 
use these rates? 

A. Yes, sir. 

Q. The Michigan Inspection bureau consists 
of the four Michigan stock companies—fire in- 
surance companies? 

A. I believe so. 

Q. Is Mr. Chapman anyway in your employ, 
or any of the other inspectors ? 

A. Not to my knowledge, except as he isthe 
head of the bureau and our assessments are paid 
to the bureau and the bureau pays him. I sup- 
pose. 

Q. He is not an agent of your company? 

A. No, sir. 

Q. LI understood you to say that daily records 
were sent through Mr. Chapman and _ these 
other inspectors ? 

A. Yes, sir. 

Q. They are sent by whom? 

A. The agents show them to the inspectors 
and they are stamped. 

Q. You mean your local agents? 

A. Yes; sir. 

Q. Suppose the rate is not up to the schedule 
rate, what does Mr. Chapman do with it? 

A He refuses to pass it. 

Q. Do you give Mr. Chapman any authority 
to do that ? 

A. Mr. Chapman has authority vested in him 
by the bureau. 

Q. But how does the bureau get authority to 
refuse your reports ! 

A. Because we are members of that bureau ; 
under the rules of the bureau we become mem- 
bers of the bureau. They have the constituted 
authority from the local companies, and we be- 
come members of the bureau. 

Q. You give them authority to refuse your 
daily reports? 

A. They have the authority vested in them 
by the Michigan companies; we are members. 

Q. What is your object in becoming a mem- 
ber of the bureau? 

A. That we may secure inspections and other 
knowledge as well as prevailing rates on proper- 
ties in the state of Michigan, 


Q. What would be the result if you should 
accept lower rates than the Michigan Inspec- 


| tion bureau fixes? 


A. In what way? 
Q. What would be the result as to your 
membership of the Michigan Inspection bureau? 
A. The same as the infringement of any 
fixed rate or rule. 
. Does your membership require you to 
abide by the schedule the Michigan companies 


| make? 


A. It does, 

Q. I understood you to say that you would 
not accept a risk at lower rates than the bureau 
fixes ? 

A. No, sir. 

Q. Well. wouldn’t you if your judgment 
convinces you tnat you could carry it it ata 
lower rate ? 


A. No, sir, we would not. We would go to 


| the bureau and call their attention to it, that we 


regarded the rate high. 

Q. Suppose the bureau would not lower it. 

A. We would charge the bureau rate 

On revoking the L & L.& G’s license he 
forthwith advertised the first of four notices to 
be published once a week for four successive 
weeks, that the license of the company to traus- 
act business in the state was revoked. The 
first of these notices was published on October 
24, and was as follows: 


Notice of revocation of license of the Liverpool 

& London & Globe Insurance Co. 

Notice having been received by me that the 
Liverpool & London & Globe Insurance Co. 
aforesaid was violating its undertaking provided 
for in Section 1 of Act 285 of the laws of 1887 of 
this state; and also, the provisions of section 2 
of said act, and that said company was repre- 
sented in this state by agents who were violating 
the provisions of section 3 of said act, I investi- 
gated the sane and have become satisfied that 
the said Liverpool & London & Globe Insur- 


| ance Co. an association not organized under the 
| laws of this state, but doing business herein, 


has been and is directly and indirectly entering 
into contracts, agreements, arrangements and 
undertakings with the Detroit Fire & Marine 
Insurance Co, of Detroit, Mich.; the Grand 
Rapids Fire Insurance Co., of Grand Rapids, 
Mich.; The Michigan Fire & Marine Insurance 
Co., of Detroit, Mich.; the Saginaw Valley Fire 


| & Marine Insurance Co., of Saginaw, Mich., 


and numerous and divers other fire insurance 
companies, the object and effect of which has 


| been and is to prevent open and free competi- 


tion between the said Liverpool & London & 
Globe Insurance Co. and such divers other com- 
panies and between the agents of said respective 
companies in this state and in the various por- 
tions thereof. 

Now, therefore, I do hereby revoke the certi- 
ficate granted to the above-named company by 


| this department to do business in this state, and 





cause notification of the same to be hereby 
given as required by Section 7 of said act. 
Mio D. CAMPBELL, 
Commissioner of Insurance. 
Dated Lansing, Mich., October 24, 1898. 
-+ ++ 
Last year, when insurance affairs in Detroit 
were in a demoralized state, and rates were 
lowered indiscriminately, the merchants of De- 
troit were given a taste of cheap insurance, and 
now that rates are going back to the old and 
proper standard, they think they have cause for 
objecting. The war that had gained consider- 
able headway, they regarded as open and free 
competition—such competition as comes within 
the meaning of the anti-compact statute. That 
the starvation rates of those times cannot be 
the perpetual standard will readily suggest it- 
self to any insurance man. Rates on dwelling 
houses have been lowered five cents per hun- 
dred within the year. Preferred mercantile 
buildings in lower Michigan were lowered fif- 
teen cents. Rates on preferred stocks went 
down. Rates on manufacturing institutions, 
with few exceptions, are still the same. That 


the policy pursued by the outside agency of 
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Bamlet & Miller, in going from merchant to | 


| 


merchant and asking for policies for their com- | 


panies at reduced rates, had much effect in pro- 
ducing the feeling of ill-will among the mer- 
chants towards the regular agents, cannot be 
well doubted. The action of the Commissioner 
has created quite a sensation amony the agents 
here, and they are all apprehensive that he will 
proceed directly against them. The Commis- 
sioner addressed letters of inquiry to the Mich- 
igan Inspection Bureau making certain charges 
outlining the workings of the Bureau, and Man- 
ager Chapman briefly replied. He offered, in 
any cases where rates were claimed to be ex- 
cessive, to reconsider his rating, Lut refused to 
change his opinion because one company might 
express itself willing to write at a lower rate. 


The L. & L. & G. is probably only the first of | 


several companies to have its license re- 
voked ; in fact, Commissioner Campbell really 
has no right to revoke only one company’s 
license when all the other companies are equally 
guilty or innocent. He should revoke the li- 
cense of every company which subscribes to 
Michigan Inspection Bureau Advisory ratings, 
or he should not revoke any. 
MOVEMENT AGAINST BANK CLERKS. 

At a meeting of the Detroit Club October 18, 
a resolution was passed, requesting that a com- 
mittee send a circular to all the banks in De- 
troit, asking them to forbid their clerks from 
“running down’’ policies in which the banks 
happened to be interested as mortgagees. The 
resolution is said to be aimed principally at 
Geo. E. Moody and Richard Lambrecht of the 
insurance firm of Hennes & Lambrecht. It is 
thought that the banks having clerks interested 
as solicitors or otherwise refuse to co-operate with 
the club by interdicting their employes from 
getting regular agents’ business, the members 


of the club will boycott such banks and refuse 
to continue to do business with them. As every 


other insurance agent is a loan agent, this 


method, it is presumed, will be successful in 


stopping the nuisance. 
ce a 
DETROIT BRIDGE AND IRON WORKS. 

Last July the line on the Detroit Bridge and 
Iron Works was written. This has in past 
years been controlled by J. D. Cotharin, an un- 
registered solicitor. It had been presumed that 
the business was again placed by Mr. Cotharin 
this year, but on complaint being made, every 
agent on the risk produced a letter from the as- 
sured that the business was secured direct. A 
new complaint was lodged and circulars sent 
out. A charge was made that a rebate had been 
allowed. All agents denied this. Then came a 
request that all agents interested procure an 
affidavit from the assured that no rebate was 
allowed. No response was given to this re- 
quest. For refusing to answer the letter within 
five days, Jacob Guthard & Son, Karl Schme- 
man & Son, Victor P. Gaukler, Julius Bonning- 
housen and Schulte, Kaiser & Co, the agents 
alleged to have written the line, and who did not 
answer the communication of the executive 
committee, were each of them fined $25. Jas. 
A. Jones was fined $5 for writing for an un- 
authorized solicitor, who happened to be a bank 
clerk besides. Some months ago V. P. Gaukler 
was fined $25 for the same offense. Result—a 
howl. 
cause Mr. Jones was not fined in equal propor- 
tion, and Mr. Jones refuses to pay his fine, be- 


cause he maintains that no agent in Detroit is | 


living up to the solicitor by-laws. At the meet- 
ing on the 18th the question of existing condi- 


tions in Detroit came up F. H. Whitney, secre- | 
tary of the Michigan, pointed out to the agents | 


the demoralized condition of affairs the present 
conduct of agents in rebating indiscriminately, 


Mr Gaukler refuses to pay his fine be- | 
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was leading to. He declared that within the 
week he had seen policies written by an agent 
at a cut of 55 cents, the original rate being $1.30 
and the policies written at 75 cents. He plead 
most forcibly for greater loyalty on the part of 
the agents to the cause of legitimate insurance. 
Nobody wanteda rate war, but he said, ‘‘if you 
don’t want it, suit your action to the word and 
do something to avert it.’’ His remarks were 
ably seconded by Geo. W. Chandler and Hiram 
Vernor. The meeting did not deign to pay any 
attention to a sensational newspaper article to 
the effect that the insurance commissioner was 
going to come to Detroit for the purpose of 
getting out warrants against them and have 
them ousted. 

Detroit agents who have been fined are loth 
to pay them. They have been given 30 days to 
pay up on pain of being expelled from the club, 
The fines levied are said to have been drawn 
from the $50.00 deposit, but unless this amount 
is preserved intact, the club intends to expel the 
derelict members. 


DETROIT AGENCY LIMIT. 

Detroit agents will sign an agreement to limit 
the number of agents a company shall have to 
two. By the agreement the agents will resign 
any company which refuses to bring its repre- 
sentation within the limit. About a year ago 
the limit was reduced to four and now it will be 
still further reduced. Eventually, it is hoped, 
Detroit will be on a single agency basis. 


NORTHERN LICENSE REVOKED. 





Commissioner (Campbell 
Against the Company 
Writing. 
DETROIT, MicH., October 26, (Special Tele- 
gram.)—Commissioner Campbell revokes license 
of Northern of England for overhead writing. 
He proceeds under authority given him in Pub- 
lic Act 101 of 1893, Section 1 of which reads as 
follows: “That it shall be unlawful for any in- 
surance company legally authorized to transact 
business in the state of Michigan to write, place 
or cause to be written or placed except through 
a duly licensed agent in this state any policy or 
contract for indemnity for insurance in the state 
of Michigan in or through any such legally 
authorized company outside of the state of 
Michigan.”’ 


MICHIGAN AGENCY APPOINTMENTS. 


Takes Action 
for Overhead 





New Agents and Changes of the Past Two 
Weeks. 


Aetna—Chas, J. Allen, Holly; Wm. D. Bag- 
ley, Old Mission; Oscar N. Jenkins, Portland; 
Don H. C. Bowen, Tecumseh. 

Agricultural—W. B. Hankins, Saginaw. 

Boston— os. Belanger, Detroit. 

British America—W. N. Sweeney, West Bay 
City. 

Capital—Daisy M. Adams, Jackson. 

Citizens, Mo.— Jefferson D,. Leland, Durand; 
Chas. J. Allen, Holly; Ora J. Graves, Jackson; 
Arthur J. Waters, Manchester; Don H. C. 
Bowen, Tecumseh; Scott Waldo, Williamston. 

Cuom’l Union—Timothy Edwards, Belleville; 
Theodore Z. Eveland, Mendon; Sylvester Pray, 
Wyandotte. 

Equitable, R. I.—Samuel A. Bailey, Benton 
Harbor. 

Erie—Thos. F. Hancock, Detroit. 

German American—Albert E. Palmer, West 
Owosso. 

German, Pa.—Varney J. Bowers, Mt. Clemens. 

Greenwich—Hawkins & Hunt, Detroit. 

Hanover — Bert B. Turnbull, Chelsea; Wm, H. 
Curtiss, Grass Lake. 

Hartford—Jno. C. Rockafellow, Clare; Wil- 
liam E. Aldrich, Harrison. 

Imperial — Sylvester Pray, Wyandotte. 

Lancashire—Winfield S. Hanson, Hart; Ed- 
munds & Co., Lansing. 





Manchester—George R. Simmons, De Witt; 
G. H. Cheetham, Sunfield. 

Niagara—Edward N. Crossman, Williamston. 

Northern—W. H. Eckler, Kalkaska; Messer 
& Burton, Marlette. 

Rockford—Jno. P. MacDonald, Hillsdale; Al- 
bert L. Nichols, Plainwell. 

Royal—A. W. Seed, Cass City. 

Thuringia—F. C. Wallington, Mt. Pleasant. 

Traders, N. Y.—Chas. H. Garrett, Battle 
Creek; Beaver & Diggins, Cadillac; Claude W. 
Case, Munising; Jay W. Sutton, Sault Ste Marie; 
Jno. R. Santo, Traverse City. 


GENERAL NOTES. 


The firm of Ryan & ‘Taylor of Hancock, 
Mich., has become Ryan & Faucett. 


The Schuylkill Fire, of Philadelphia, has de- 
cided to go into voluntary liquidation and will 
reinsure in the Orient. 


The annual meeting of the Kentucky and 
Tennessee field men will be held November 23d. 
A particularly large attendance is desired as im- 
portant matters will come up. 


It is understood that the New Jersey State 
Fire Insurance Company will retire from busi- 
ness shortly and either reinsure or cancel its 
risks. It commenced business last winter, 


Edwin H. Forry, of Indianapolis, has resigned 
as special agent of the Grand Rapids for Ohio, 
Indiana and Missouri. He becomes special 
agent for Weed & Kennedy for Indiana. 


H. S. Seage, special agent of the Traders, 
has resigned his membership in the Michigan 
Association of Fire Underwriters. There is 
| said to be much friction and feeling over the 

matter. 


John P. Hurley, of West Bay City, Mich., 
who, since the dissolution of the firm of Oakes 
& Hurley, has held the agency of the British 
America and Royal Exchange, has sold his real 

| estate and insurance business to W. N. Sweeney. 


Secretary J, W. Going, of the Shawnee Insur- 
| ance Company, of Topeka, Kans., has tendered 
| his resignation to the Western Union to take 

effect January 1. He considers the expense of 
membership too heavy for his company. He 
will continue to operate along Union lines, it is 
said. 

I, S. Blackwelder of the Niagara and C. D. 

Dunlop of the Providence-Washington have 
| gone up to Grand Rapids from Chicago, as 
representatives of the Union companies in W. 
Fred McBain’s agency, to confer with him 
about the Union’s new non-intercourse rule 
and try to win him back to the Union fold. 


A Dayton local paper has taken up the cry 
recently raised by the Louisville Courier-/our- 
na/ about exorbitant insurance rates and quotes 
New York insurance men to the effect that ex- 
cessive rates have caused the recent rate war 
there. It also protests against an advance 
which it says Dayton agents are about to make. 


J. H. Leiding, of Cincinnati, who last week 
received the sole agency of the Insurance Com- 
pany of the State of Illinois, Tuesday also se- 
cured the sole agency of the Thuringia-Amer- 
ican of New York. Mr. Leiding, who has here- 
tofore been a solicitor for the Royal, has applied 
for admission to the local board as an agent of 
the first class. 

Thomas Wellman, of the former insurance 
firm of Wellman & Carson, of Port Huron, 
Mich., has petitioned for the appointment of a 
receiver and an accounting, claiming that Mr. 
Carson is indebted to him about $10,000. 
Carson Brothe's, successors to the old firm, 
; recently disposed of their business 
| Wellman’s brother succeeded 
| them from so doing. 


before 
in enjoining 
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THE FRE! ACCIDENT CASE. 

What may prove one of the most interesting 
and intricate accident suits that has come up 
for some time is that of Frei vs. The Aetna 
Life Insurance Company. Last August Prof. 
Victor Frei was injured while boarding a street 
car in Canton. He had one foot on the step 
when the car unexpectedly started and he struck 
his head against it causing concussion of the 
brain. He held a $10,000-$20,000 accident pol- 
icy in the Aetna Life. The question that would 
first arise was whether he was “in or on a public 
conveyance ’’ when the accident happened. As 
his claim for indemnity was small, however, 
the company did not raise the question but paid 
the indemnity on the $20,000 basis. It was a 
small matter, but the admission by the company 
that he was on the car may cost it $10,000. 
Professor Frei accepted the indemnity and gave 
an iron-clad receipt in full for all claims under 
the policy. Later he died. His heirs claimed 
that his death was caused by the accident and 
have instituted suit for $20,00), death indemnity 
under the policy. 

The points involved are most interesting. 
When Professor Frei gave a receipt in full he 
attempted unwittingly to sign away the rights 
of the beneficiaries under the policy in case of 
death, rights which were not his and which he 
could not therefore transfer. Under a life in- 
surance policy there would be little or no ques- 
tion about this; but under an accident policy 
there are two beneficiaries, the insured while he 
lives, and his heirs or the person named in the 
policy after his death by accident. The ques- 
tion comes up in this case whether the second 
beneficiary has any rights before the death of 
the insured, who until that time is himself 
beneficiary. The position of life insurance ben- 
eficiaries seems, however, analogous to those 
under accident policies in this regard, and these 
rights are fully recognized. ‘The question of 
the amount of indemnity appears settled in case 
the heirs win by the company’s having paid in- 
demnity under the $20,0J0 clause of the con- 
tract. 

The Aetna is said to have two defenses, and 
it is not known which will be used. One is the 
receipt signed by Professor Frei, and this de- 
fense will of course make the fight one of law. 
The other, which is rather expected to be the 
one set up, is that Professor Frei did not die 
from the effects of the accident but from natural 
causes That would reduce the question to one 
of fact and probably leave undetermined the 
questions which are of real interest to casualty 
men. 


LIABILITY COMPETITION. 

The liability companies belonging to the 
compact have authorized their agents to 
write general liability and elevator business 
for three years in competition with the outside 
companies. In case of a rate war the liability 
agents will find themselyes like some of the fire 
agents—out of a job, and like Micawber, wait- 
ing for something to turn up. 

++ ++ 
TROUBLE AHEAD FOR THE COMPACT. 

The Maryland Casualty objects to the tone of 
the comment in the last issue of THE OHIO 
UNDERWRITER, feeling thatit is being made to 
appear as not conservative in its methods. 
That the company in a very brief time has 
created a great stir among compact companies 
is generally known. The officers claim that 
the company has been getting business not by 
general rate cutting but by new methods of its 
own, and there is no reason to doubt this. These 
methods are quite at variance with those of the 


THE OHIO UND 


RWRITER. 





compact companies and are doubtless going to 
continue to make some trouble for them. The 
compact companies have their manual of lia- 
bility rates, the result of the experience of all 
the companies and something that must in the 
nature of the case be adhered to, else where is 
the uniformity? The Maryland, being bound 
by no such rules, is in a position to make such 
rates as each individual case requires. It looks 
upon general schedules of rates not as inflexible 
laws but as guides to be varied from as a risk 
is better or worse than the average. When an 
employer by mechanical safeguards and other 
means has reduced toa minimum the liability of 
his employes to accident, the Maryland stands 
ready to make concessions from compact rates. 
On the other hand it says it also stands ready to 
charge more than the compact rates, when the 
risk isa bad one. In short, every risk is rated 
by itself and not in a general average with all 
others of its class. There are two drawbacks to 
this system, the expense and the high grade of 
men required. As for the second, the Maryland 


| appears to be overcoming that by getting some 
| of the best men from other companies. Whether 


the company’s rates will justify the expense of 
the method remains to be seen. There is good 
reason to believe that President Stone is no 
plunger but proposes to conduct his company 
on conservative lines and take advantage of the 
unbending attitude of compact companies. If 
he does so he will make things lively for the 
compact companies, for their chief weapon is 
the example of the non-compact companies that 
have failed through plunging in liability rates. 
+ + 

The Maryland is making just as much trouble 
for the compact plate glass people as for those 
in the liability line, and it is doing it by the 
same methods, individual inspections and rat- 
ings. Here too the same high grade of men is 
required and the expense of inspection is likely 
to prove even a greater obstacle than in liability 
insurance, as the risks are more numerous and 
not for so large amounts. The compact com- 
panies have undoubtedly got a hard nut to crack 
in dealing with this new-comer. Unless some- 
thing is done it will continue to take the cream 
of the liability and plate glass business and the 
compact companies will continue to hold the 
bag on business that ought to pay more than 
compact rates. A rate based on an average is a 
mighty poor thing to make money with when 
the best part of the average is gone. Should the 
compact companies start a rate war, the Mary- 
land will continue to get the best risks unless 
schedule rates are reduced to those that the best 
risks can be carried for. That would mean ruin 
to companies that did it. It looks as if the 
compact companies would be obliged to adopt 
the Maryland’s methods in order to meet it. 
Unless the companies can agree upon a method 
similar to that of fire companies of an inspection 
bureau, with its attendant expenses. the com- 
pact appears to be on the road tothe grave yard. 


Michigan Casualty Appointments. 

The following agents have recently been ap- 
pointed by casualty companies in Michigan: 

Lloyds Plate Glass—Wm. H. Faucett, Calu- 
met; Van Orden Bros., Houghton; Lewis F. 
Springer, Norway. 

National Surety—Wallace & Hart, Manistee; 
Leigh B. & Frank D. Smith, Muskegon. 

New York Plate Glass—Edmunds & Co., 
Lansing; Sickelsteel & Miller, North Branch. 

U. S. Fid. & Guar.—Francis A. Kulp, Battle 
Creek. 





Ohio Casualty Appointments. 


The following agents have recently been ap- 
pointed by casualty companies in Ohio: 

Amer, Bond. & Trust—Blake Hendrickson, 
Medina. 








Central Acc.—D. B. Anderson, Franklin. 

Fidelity & Deposit—W. LD. Woodbury, Co- 
lumbus. 

Nat. Protective Soc.—E. E. Redman, Find- 
lay; John L. Rice, Findlay; J. W. Adams, Cleve- 
land. 

Nat'l Surety—W. G. McCullough, Troy; H. 
Crow, Urbana; Geo. L. Maguire, Marion. 

N. Y. Plate Glass—Geo. H. & Fred Van 
Wagener, London; E. F. Draper, Portsmouth. 

New Eng. Mut. Acci.—Sam’l Gungrey, Wes- 
ton, 

Judge Hanley, of Chicago, decides that the 
receiver of the Star Accident Co. of that city 
cannot compel its policy-holders to pay a post- 
mortem assessment. 





C. O. Roemer, of Wheeling, West Virginia, has 
taken the state agency of the London Guarantee 
and Accident. Mr. Roemer formerly repre- 
sented this company for West Virginia, but 
gave it up for that bubble, the “Guarantors.” 
Since then the London has not been repre- 
sented in the state. 


The L. P. & J. A. Smith Company of Cleve- 
land has brought suit against the Fidelity 
& Deposit Company, seeking to collect $17,499.- 
26, alleging that the Bell Steam Engine Com- 
pany of Buffalo failed to build a tug for the 
plaintiff according to specifications and that the 
Fidelity and Deposit Company is liable as 
bondsman. 





NEW AETNA SPECIAL. 


In connection with the Atna’s rearrangement 
of the Ohio and West Virginia field, by which 
A. G. Sanderson becomes state agent, the ap- 
pointment of Mr. Edward C. Toie as special 
agent is also announced. Mr. Toie will travel 
from the general offices in Cincinnati. He is an 
old employe in the Aitna general agency, hay- 
ing begun in 1882. Mr. Toie is not only a good 
office man, but has had considerable field ex- 


perience. He was made special agent in Ohio in 
1893, but resigned shortly after on account of 
ill health. After recovering his health he be- 
came associated with the Overman Wheel Com- 
pany, and at the beginning of 1897 was given 
charge of the European business. In this capac- 
ity he visited all the larger cities of the Old 
World. He re-entered the tna office last July, 
and has now been placed in his old position as 
special agent. Mr. Toie’s large experience on 
the road will be of material value to him in fill- 
ing his new duties with the AStna. 
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GANS AND THE DOW-SNELL LOSS. 





Committee Has Completed Investigation 
and Will Send Out Printed Report Soon. 
The committee of Ohio special agents selected 

to investigate the Gans end of the Dow-Snell 

(Toledo) has completed its work 

and will make a printed, detailed report of the 

investigation in a few days. The Western 

Salvage Wrecking Agency, of which Samuel 

Gans is manager, captured the Dow-Snell sal- 

vage after a fierce fight which was participated 

in by several wreckers, the chief competitor 
being the Underwriters Salvage Company of 

New York. The field men were about evenly 

divided in their preference for these two com- 

panies, though Gans by some shrewd maneuver- 
ing got the business. This notwithstanding 
that the New York company’s bid was the lower. 

The salvage was given to Gans because it was 

felt that he could handle it to better advantage 

in Chicago, particularly as there was a con- 
siderable amount of perishable goods, which 
might become valueless before they could reach 

New York. Gans guaranteed some $47,000 and 

the. net returns, after spaying expenses of 

$21,191.15, were $58,653. Some of the com- 
panies which were dissatisfied with the award 
employed a man to act as detective and secretly 
accompany the goods to Chicago, with the idea 
of checking up on the sales and transactions, 
and see that they were properly reported to the 
companies. On the strength of this man’s re- 
port, in which he figured a discrepancy of some 
$10,000, which amount Gans had not included, 

a committee consisting of J. M. Wallace, John 

G. Monrose, J. A. Weinland and E. B. Under- 

hill was selected at a called meeting at Toledo 

September 10th to make a full investigation. 
The committee’s report, it is said, will be 

quite lengthy and in detail. There is nothing 
absolutely proven against Gans. The items 
which go to make up the $10,798 discrepancy 
according to the detective’s report, are ac- 
counted for in part by Ga: s in two ways. First, 
some of the goods received from Dow-Snell 
(wholesale grocers) were perishable, and befure 
they could be sold in Chicago became unfit for 
use and unsalable; and second, as predicted in 
the last issue of the OHIO UNDERWRITER might 
be the case, Gans took advantage of the adver- 
tised sale of the Dow-Snell salvage to work off 
some old stock which he had on handand which 
the detective took a record of as Dow-Snell sal- 
vage, which it was advertised to be, but really 
was not. There are various apparent irregu- 
larities which the committee will not attempt to 
explain, but it will present the facts and let the 
companies judge for themselves. The wreck- 
ing agency will not come out entirely scathless, 
but the work on the investigation will probably 
have been justified by the recommendations of 
the committee along the lines of a change in the 
method of handling salvage in the future. 

It is hinted that a large part of the salvage 
which has heretofore gone without question to 
Chicago and Gans will be handled through 
other channels, and that the salvage companies 
owned by insurance men will be given more 
business in the future. A new idea is that the 
managers of the salvage corps in the various 
large cities are in a good position to handle at 
least small amounts for their employers, so far 
as local fires are concerned. 


salvage 


Mr. C. B. Corry, the well-known senior mem- 
ber of the firm ot Corry, Arnold & Thomas, of 
Bellefontaine, has taken the special agency for 
Ohio of the Insurance Company of the Stite of 
Illinois, and Corry, Arnold & Thomas have 
taken the Bellefontaine local agency. The Ohio 
business of the State will hereafter be conducted 








| with the home office direct instead of through 


the general agency firm of T. L. Maitland & Co. 
of Chicago, whose connection with the company 
has been severed. 


As stated would probably the case in the last 
issue of the OHIO UNDERWRITER, some changes 
have been made in the Chicago general agency 
of T. L. Maitland & Co, C, E. Rollins, Jr., has 
retired from the firm, and it has also given up 
the general agency of the Insurance Company 
of the State of Illinois. It is said the firm pro- 
poses retiring from the general agency business. 
Wanted. 

A position as Special Agent for a good 
Fire Company, by a young man of good 
habits, who has had 8 years’ experience as 
an underwriter. Address 

A. P. J., care of ‘‘Ohio Underwriter.” 








OR SALE — One Union Central Endow- 
ment Policy, Paid-up Value, $2,400, 
payable in three years, and One Mutual Life 
Endowment Policy, Paid-up Value, $2,200, 
payable in four years. Please state price 
you are willing to give. Address, R. & S. 
INSURANCE, No. 110 N. Detroit Street, 


| Kenton, Ohio. 


The OHIO UNDER- 
Wanted ~~ WRITER desires to 





establish a news connection covering all 
parts of Ohio, Michigan, and West Virginia, 
not already arranged for. We particularly 
want general correspondents at Dayton, 
Columbus, and Cleveland, Ohio; Grand 
Rapids, Lansing, Saginaw, and at some 
point in the upper peninsula, Michigan; 


| Wheeling, West Virginia, and uther points 


of minor importance. Liberal space rates 
paid. Address: Cincinnati. 


‘Good Insurance Men 


/UAL LIFE 


will be given Good Contracts to sell 
Insurance for the old PHCENIX [IUT- 
in Southern Ohio and 


Kentucky, by addressing 


R. N. FRYER, Gen’l Agt., 


Cincinnati, O. or Louisville, Ky. | 


CANADA LIFE ASSURANCE CO. 
Established 1847. 
AGENT WANTED FOR CINCINNATI. 
Liberal Contract to producer. 


Address APP & CARR, Managers for Ohio, 
CLEVELAND, 0. 





$24.00 per week for Accident 
ACCORDING TO OCCUPATION. 


$6.00 per week for Sickness 


ACCUMULATED FOR AGE. 


The National Masonic Provident Ass'n 


The only Company that has ever made a continuous 
success of the sick benefit business. 


THE OHIO UNDERWRITER. 





B (7, sununreo nVIDEND 


No estimate of future results! Every 
figure guaranteed! Under the new Policy 
of the HOME LIFE INSURANCE CO. of 
New York. Before making your Con- 
tract address 


w. A. MR. BRUEHL. 4. H. MINDERMANN 


W. A. R. BRUEHL & Co., Gen’! Managers 


OHIO AND SOUTHERN INDIANA, 
Western Methodist Book Concern Building, CINCINNATI, 0. 


J. H. ANTHONY, Manacer Cc. F. McCORD, Gent Act 


NORTHEASTERN On!0, SOUTHWESTERN On!1o, 
New ENGLAND BUILDING, Cincinnati, O 
CLEVELAND. 

G. HILLER, Seeciat Acent 


CINCINNAT!, O 


JOHN HANCOCK 
MuTuALc LiFe Ins. Co. 


OF BOSTON, MASS. 
STEPHEN H. RHODES, PRESIDENT. 
ROLAND O. LAMB, SECRETARY. 


Its Policies are subject to provisions of the 
perfected Non-forfeiture law of Massachusetts, 
securing upon the face of each the endorsement 
of cash and paid-up value as part of the policy 
contract, 

Annual cash dividends, loan values, anda 
policy contract, plain, simple, positive, and un- 
excelled in liberality. 

Several good General Agencies with liberal 
renewal contracts in splendid territory are open to 
men of experience who want to settle permanently. 

\ For further particulars, address the Company at Bos- 
ton, or 

J.C. CAMPBELL, STaTeE AGENT, 

FOR OHIO AND WEST VA., 
| BOARD OF TRADE BUILDING, 


| COLUMBUS, OHIO. 





TAKE THE 


R.RF.V. 


TO 


WASHINGTON, NEW YORK, 
PHILADELPHIA, 
AND THE EAST, 


| Magnificent Scenery, Observation Cars, 
and Finest Cuisine. 

Stop en Route at one of Virginia’s Fa- 

mous Resorts. 








FOR INFORMATION ADDRESS 


H. W. FULLER, 
GEN. PASS. AGT., oR 
WASHINGTON, D. Cc. 


c. B. RYAN, 
ASST. GEN. PASS. AGT.. 
CINCINNATI, O. 





fre 


18 THE OHIO UNDERWRITER. 














CinCINNAT!, MILTON .y TON 











R ACCIDENT 0 
es FERRED IS . 
te cmoaee. To amma. NE l SON J. EI D IWARDS v 
DESIGNING 111 EAST THIRD ST 2CINCINNATI 4 
Woadé Process vEsTiBULeD 


ENGRAVING. 








FINEST SLEEPERS 
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NEW YORK UNDERWRITERS AGENCY. 









¢ Arte Pre spam cept © 
a eB Ly MYER BLOG 
|. MAIN ST. OPP. POST OFFICE. CINCINNATI.Q. 








\ Cincinnati 
y To TOLEDO & DETROIT. 


ESTABLISHED 1864. 
Local Agents in all Prominent Localities In the 
Cincinnati United States. 
To KANSAS CITY. Office: 100 William Street, New York. 








A. & J. H. STODDART, General Agents. 





50th ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool « London & Globe 


INSURANCE COMPANY. 


U. S. Cash Assets, - - - $9,681,864.22 
Liabilities, - - - - - - 5,195,767.17 
Surplus, - - - - 4,486,097.05 


UNITED STATES BRANCH: 
William and Pine Streets, New York. 
heeonaunes Sonera neneny: ™. Third and Main, Cincinnati, 0. 


INCORPORATED IN 1847. 


PENN MUTUAL LIFE company. 


OF PHILADELPHIA, PA, 


GROSS ASSETS, . . . . . . $82,218,031.25 
SURPLUS, .... .. + « « 8,944,876.60 





HE PENN is purely MuTUAL. Insurance is furnished at exact cost. Its factors— 

mortality interest and expense — have all been highly favorable in this company. 

All policies are NON-FORFEITABLE for reserve value, the latter being applied to 
‘“ EXTENSION " or to *‘ PArD-up,”’ as may be desired. Its policies are free from techni- 
calities and become INCONTESTABLE for any cause after Two years 





HARRY F. WEST, President. 
GEORGE K. JOHNSON, Vice-President. HENRY C. BROWN, Sec’y and Treas. 
JESSE J. BARKER, Actuary. JoHN W. HAMER, Manager Loan Dep't. 
H. C. Lipprncort, Manager of Agencies. H. H. HALLOWELL, Ass’t Sec’y and Trea&. 


J. W. IREDELL, JR., Gen’l Mgr., Cincinnati. 
F. A. KENDALL, Gen’l Agent, Cleveland. 


The Prudential 


Ordinary and 
Industrial 
Profit-Sharing 
Life Insurance Policies. 


$50,000 to $15. 
On Every Approved Plan. 














AGENTS WA WANTED. 
THE PRUDENTIAL INSURANCE CO. OF AMERICA. 


JOHN F. DRYDEN, President. 
Home Office, NEWARK, N. j- . 





HENRY BOHL. Supt. of Agencies, Ohio and Indiana. COLUMBUS. OHIO. | 


1s54 18s9°8s 


THE GERMAN 


Fire Insurance Company 
OF INDIANA. 


A Strong Western Company with an Honorable Record 
of Forty-four Years. 


Capital, ... ....8100,000 Net Surplus, $219,303.97 


Operates Generally in Indiana, Ohio, and Illinois. 
An ‘*AGENTS’’’ Company. 


THEODORE STEIN, President. THEODORE REYER, Treasurer. 
LORENZ SCHMIDT, Secretary. 


NELSON REID, Special Sanne for Ohio, Columbus. 





THE AMERIGAN FIRE INSURANCE 


PHILADELPHIA, PA. 








CASH CAPITAL, - a. 8 50 
1,5 


».000.00 
Reserve for Reinsurance and all other claims, - . 13,076.99 
Surplus over all Liabilities, - - - - 542,301.63 


TOTAL ASSETS, JAN. 1, 1898, $2,675,520.22 


THOS. H. MONTGOMERY, President. RICHARD MARIS, Sec’y and Treas. 
CHAS. P. PEROT, Vice-President. WM. F. WILLIAMS, Ass’t Sec’y. 
WM. B. KELLY, Genl. Agt. 


NELSON B. JONES, CHARLES L. HECOX, 
Special Agt. for Michigan, Lansing, Mich. Special Agt. for Ohio, Columbus, Ohio. 


wists, GERMAN AMERICAN INSURANCE GOMPANY, 


OF NEW YORK. 
—JANUARY 1, 1898.- 





Stocks and Bonds--Par Value $5,599,209.00. Market Value ..$6,969,603 00 
Cash in Banks and Office ~ . $286,133 96 
Cash in hands of Agents and in course of collection 494,981 10 
Accrued Interest not included in Market Values 10,981 06 
Real Estate owned by the Company . . 15,000 00 
Loans secured by mortgages on N. Y. City Real Estate 58,000 00 865,096 12 
SIR sncnchvcdacsemdnceiees $7, 834,699 12 


CAPITAL STOCK (Invested in U.S. Bonds : $1,000,000 00 





Reserve Fund for Unexpired Risks pacten Sita ea wetter eae 2,601,659 St 
Reserve Fund for Unsettled Losses - , ’ . . 302,614 43 
Reserve Fund for all other Claims. wkd ; .. 251,395 50 
Net Surplus beyond all Liabilities ; 3,678,999 38 

_ $7,834,699 12 


WILLIAM N. KREMER, Croheeet. 
LOUIS F. DOMMERICH, Vice-President. ARLES G. SMITH,, Secretary. 
ROBERT L. KLUM, EDWIN M. CRAGIN, Asst. Secretaries. 





PACIFIC DEPARTMENT: WESTERN DEPARTMENT: 
San Francisco, Cal. Chicago, Ill. 


GEORGE H. TYSON, Manager. EUGENE CARY, Mgr., ROGERS PORTER, Asst. Mgr. 
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>—— AGENCIES ——<« 
wPYs INSy, 
Vv 


YOUR PROPERTY 


ms In all the Chief Cities, Towns and Villages 


IN THE 


| PH (ENIX in the State. 


«, INSURANCE > WESTERN AND SOUTHERN DEPARTMENT, - - Race and George Streets, Cincinnati, 0. 


COMPANY 


o 


Established March, 1857 


H. M. MAGILL, General Agent. 
THEO. F. SPEAR, Ass’t Gen’l Agent, 


_ STANDARD M UTUAL FIRE COMPANIES. 


| 


Oo hi 10 M utu ql | Cightecnth —_ meme Statement 


Manufacturers’ and Merchants’ Mutual Insurance Company 


FIRE INSURANCE CO. se, nati et 





F. F. WORMWOOD, 1. S. MONTGOMERY, 
PRESIDENT. VICE-PRESIDENT TREASURER SECRETARY 
OF SALEM OHIO GEO. W. CARSE, ass’'T SECRETARY 
a ’ e 
JANUARY 1, 1898. 
Assets April, 1877 ° - - $50,000 ASSETS LIABILITIES 
5 , 
A A " 8, 5 Cash $ 81,032 16 Interest Outstanding Scrip s 40000 
i = a ? a rm gietn elon Losses Adjusted not due 3,207 50 
ssets oy 189 $7 oO, 000 Contingent 432,121 72 Loosen tes Process of Adjustment 15,836 33 
ee $513.153 88 -Insurance Reserve, S) per 
S) Dh > 
Does Exclusively an Agency Business. Agencies in all : scent. of Premiums ©. aS 
the Cities and Principal Towns of Ohio. i ascennie tinea iin $513,153 88 
Losses paid since organizé ation $653,312 81 
> 4 Scrip Dividend paid since organization. 8,952 84 
J, R. VERNON, Secretary. | Cash Dividend paid since organization. $8,536 40 
R e / CHARTERED 1851.  Ineorporated April 17, 1876. Began Business October 2, 1876. 
tc h and 
THE 





Mutual Insurance Company, 


<ciilahinies® lela Central Manufacturers Mutua! 


VAIN WERT, OHIO. 
DIRECTORS: J. H.Cook, N.S. Reed, J.M. Waugh, H.R.Smith, J. W. Jenner, 


G. A. Clugston, H.C. Hedges, W. W.Cockley, A.C. Cummins Premium Notes $369,589.95. 


Assets, $1,641,484.07. Total Cash Assets $99,379. Net Cash Surplus 854,523. 


H. R. SMITH, President. R. SMITH, Secretary. 


H. V. OLNEY, President. F. W. PuRMORT, Secretary. 


The Western Mutual Fire Ins. Co. TERETEFOVE YEARR OUD, 
Writes Ohio Business Only, strictly on the Premium Note Plan. The Mansfield Mutual 


RECORD HALF- -A- CENTURY Fire Insurance Co. 


Shows that its members have obtained 


RELIABLE INSURANCE, J. W. WAGNER, President. OF MANSFIBLD,O 
SOUND INDEMNITY. J. M. Cook, Secretary. 
REASONABLE RATES, 
VERY LOW COST, Total Available Assets $484,650.58. 


Averaging only 4% per cent. for last twenty years. Net Cash Surplus 812,909.61 








LOSSES PROMPTLY ADJUSTED AND PAID. 
W. R. ROSS, Pres WILSON BALDWIN, Sec’y 40S. S. CARTER, Gen’! Agt. Transacts an Agency Business in Ohio. 
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Dew York Life 
Insurance — - 


ohn A. McCall, 
President. 


a“ : = da 
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wer. 
The Best Policies, & % 
The Best Agents’ Helps, .# 
_ The Best Agency Contracts. 


¢&~ HIS Purely Mutual Company has Iately adopted a new system of 
6) classifying and compensating agents, under which steady and per- 
sistent work is recognized and rewarded by suitable titles and emoluments. 
Under this system, men may make the business a life-work and secure an 
increasing and permanent income. Men of character and energy, whether 
with or without previous experience, are invited to respond to this notice. 


Ask for particulars of the “ Nylic” System. 


NEW YORK LIFE INSURANCE COMPANY, 
346 & 348 Broadway, NEW YORK. 














